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THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 


Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 


Policy No. 1, May 25, 1847 


Issued to John W. Hornor, the Founder of the Com- 
pany, eighty years ago. And throughout these eight 
decades the PENN MUTUAL has kept close to the 
front rank in size, and in all that is best in life insur- 
ance, in some things a pioneer, and in others a close 
observer and an early adopter. 


A notable addition to the executive staff of our 
Agency Department signalizes this eightieth an- 
niversary year, and is a happy augury for continued 
progress in life underwriting that is sound, visioned, 
and profitable in improved service of our Agents and 
of the public. 


We have room for men and women who are workers, 
are ambitious, and have high ideals. 


The Penn Mutual 
Life Insurance Company 
Philadelphia, Pa. 
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Agency Department 
77 Franklin Street, Boston, Mass. 
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CONSIDER THIS CONTRACT 


You can read in it satisfaction for your policyholders, 
and for yourself the assurance of a contented clientele. 


HE WON’T DISPLAY 


Attention, Interest, Desire, and then say ‘“*No’”’? when 
The Lincoln National Draft System is used. 
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You will talk the language of your prospect. You will 
enable him to buy on the basis he understands. You 
will fit the insurance deposit right into his monthly 


budget. 


The average size of the policies sold under this plan 
by Lincoln Life agents during the month of May was 


$10,200. 


Lincoln Life representatives give their results with the 
new Draft System as another reason why it pays to 
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The Lincoln National Life 


Insurance Co. 
“113 Name Indicates Its Character” 


Look over and compare these terms: 


$50 per WLEK 
(Non-cancellable) 


Also Disability Income, Waiver 
of Premiums, etc. 


ALL IN ONE POLICY 


Because your prospect quickly sees its advantages, we have 
named this broad United Life contract “A Policy You Can 
Sell.” In assuring your clientele’s future, it also assures yours. 


There may be an opportunity in your community. If so, our 
Vice President, Eugene E. Reed, will tell you all about it, 
Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 











Lincoln Life Building, FORT WAYNE, IND. 
More Than $480,000,000 in Force 
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Now fen INQUIRE! 
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Almost unknown in the experience of Perfect 
Protection Men are many objections commonly 
influencing the life underwriter’s failure. 


Perfect Protection actually appeals to the man 
who, if canvassed with life insurance alone, 
would say: 


I will talk about anything else but life in- 
surance. 


Iam absolutely not interested in life insurance. 
I am single and don’t need life insurance. 


I don’t carry any life insurance and never will. 
I am not ready for life insurance now. 

It’s a good thing if I die, but what if I live? 
Almost incredible, yet, the actual experience 
of Perfect Protection Men the country over 
daily substantiates this impressive fact. 
Why use your energy, time and effort in daily 
breaking down established opinions and con- 


victions when Perfect Protection sweeps into 
the Open Mind? 


Wechallenge every experienced underwriter to solicit, with Perfect Protection, 
A Challenge / ten prospects who have previously refused to buy life insurance from him. 





A PERFECT PROTECTION ILLUSTRATION 





Accident—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. 


Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and 
permanently disabled by accident. No further 
premiums to pay and no deductions from the 
face of the life policy to offset indemnity so paid. 

Total Permanent Disability by Sickness— 
$3,200.00 for one year if totally and permanently 
disabled by sickness and $600.00 each year there- 
after. No further premiums to pay and no de- 
ductions from the face of the life policy to offset 
indemnity so paid. 





Sickness—$50.00 every week, payable for one day 
or for fifty-two weeks if disabled by any sickness. 


Old Age—$5,000.00 cash to you at age 65, or 


Natural Death—$5,000.00 cash or a substantial 
monthly income to your family should you not 
survive the age of 65. 


Death by Accident—$15,000.00 cash or $10,000.00 
cash AND a monthly income to your family 
should death result from accident. 








If you are further interested inthis service which accomplishes everything possible for life 
insurance to do, and in addition easily overcomes the cause of the greatest of all sales 
resistance—human selfishness—write today for our booklet:‘‘ Selling Perfect Protection.” 


LANCE LIFE 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
Farmers Bank Building, Pittsburgh,—[Penna. 


Tue Spectator is published every Thursday by The Spectator Com at 135 William Street, New Yor ntered as second-class matter June 28, 1879, 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. ne Sractaton, Volume CXVIII, Neher NexVL ee 30, 1927; $4.00 pe annum. 
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SEVENTY=TWO MILLION 
INDUSTRIAL POLICIES 


Raymond V. Carpenter Before Actu- 
arial Congress 


DESCRIBES BUSINESS AT INTERNA- 
NATIONAL SESSION 


Metropolitan Actuary Outlines Develop- 
ment of Industrial Insurance in 
United States and Canada 
Raymond V. Carpenter, actuary of the Metro- 
politan Life Insurance Company, outlined the 
history and present development of industrial 
insurance in the United States and Canada in 
a paper presented before the International Con- 
gress of Actuaries, in session in London, Eng- 
land, this week. Mr. Carpenter defined this 
class of business in his opening paragraphs. 
Describing its extent and volume, he said that 
there are now over 72,000,000 industrial poli- 
cies in force in the United States. In this con- 

nection, he said further that: 

There are probably more than one hundred 
companies transacting industrial insurance of 
some form in the United States. A majority 
of them issue policies of pure life (including 
endowment) insurance, and some of these, espe- 
cially in the Southern States, also issue policies 
of combined life, health and accident insurance. 
Some companies issue only the combined poli- 
cies. 

The progress of industrial life insurance was 
described as follows by Mr. Carpenter: 

Industrial life insurance has made great prog- 
ress during the last twenty or thirty years in 
volume, in the service it renders and in public 
favor. At the end of 1906 the industrial insur- 
ance in force in the United States and Canada 
was about $2,500,000,000; at the end of 1916, 
$4,800,000,000; and at the end of 1926 over 
$14,000,000,000, covering, at a very rough guess, 
45,000,000 individuals. The criticisms of thirty 
years ago relating to the business in general, 
and more particularly to the insurance of chil- 
dren, have practically ceased. Now we hear 
the companies praised for their insurance ser- 
vice and their leadership in public health work. 
Expense rates, lapse rates and mortality rates 
have shown most striking decreases. The in- 
surance granted for a given premium has very 
substantially increased. ; 

The number of industrial life insurance poli- 
cies in force in the United States at the end 
of 1926 was approximately 72,000,000. carrying 
insurance of $13,500,000,000. Over 85 per cent 
of this insurance was in force in the Metro- 
politan Life of New York, the Prudential of 
Newark, N. J., and the John Hancock of 
Boston, Mass. Some of the “smaller” com- 
panies, however, are by no means small, three 
of them having passed the million mark in 
number of policies in force. Probably about 7 
per cent of the insurance in all companies was 
on colored lives. The amount of insurance is- 
sued, revived and increased in 1926 was about 
$4,000,000,000. The policies of combined life, 
health and accident insurance numbered three or 
four millions, carrying two or three hundred 
million dollars of life insurance and weekly 


(Concluded on page 7) 


NEW ENGLAND MEETING 


Agents Adopt Resolution Against Con- 
cession of Eastern Underwriters 
Association 


TRAVELERS FIRE IS TARGET 


Array of Prominent Speakers Features 
Sixth Annual Convention 


[By a STAFF CoRRESPONDENT] 


PoLaAND SprING, ME., June 24.—The most 
important act of the convention of the New 
England Associations of Insurance Agents, 
which closed here at the Poland Spring House 
yesterday after three days of sessions, was the 
adoption of the following resolution, introduced 
by E. J. Cole of Fall River succeeding consui- 
tation with the Advisory Board: 

The members of the New England Associa- 
tions of Insurance Agents, in sixth annual con- 
vention assembled at Poland Spring, South 
Poland, Me., June 22, 1927, desire to record 
their disapproval of the action taken by the 
executive committee of the Eastern Under- 
writers Association in granting special privi- 
leges to a certain company member of that or- 
ganization, for we believe. that no association 
can long survive a policy that grants a perma- 
nent concession to any member that is not 
available to all. We, therefore, respectfully 
ask that every possible means be used to cor- 
rect, in a manner fair to all parties concerned, 
a condition that now exists in the Eastern Un- 
derwriters Association. 

The concession complained of in the forego- 
ing, is that which allows the Travelers Fire 
Insurance Company, Hartford, to pay the same 
commissions to brokers and branch office men 
as it pays to agents and which was condemned 
by the Connecticut Association of Insurance 
Agents during its recent annual meeting. Rus- 
sell Rice, of New Haven, was the real leader 
of the opposition to this concession as devel- 
oped at Poland Spring and in no uncertain 
terms expressed the resentment of the agents 
in his territory at the action of the executive 
committee members of the E. U. A. who, he 
declared, ”Have sold out both the companies 
and the agents.” 


Fire Loss Is $1000 Per MINUTE 

During the first business session of the meet- 
ing, which was presided over throughout by 
Thomas D. Faulkner, head of the New England 
Advisory Board and acting president of the 
convention; Col. W. B. Burpee, secretary of the 
New Hampshire Fire Insurance Company, 
delivered an address on “Opportunity and Ob- 
ligation” and stressed the duty of local agents 
to help the companies bring the truths of in- 
surance home to the public. This country is 
burning at the rate of $1000 a minute, he said, 
and despite the mounting fire loss ratios, the 


(Concluded on page 14) 
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ISSUES IMPORTANT RULE 


Master in Chancery Holds Mutual’s 
Non-Assessable Policies Are Liable 


ECHO OF INTEGRITY’S LIQUIDATION 


Decision Comes in Case of Kimbell Trust 
and Savings Bank—Hearing on June 30 


Cuicaco, Int., June 28.—The practice of cer- 
tain mutual insurance companies writing so- 
called non-assessable policies, under the claim 
that the purchasers are the same as policyhold- 
ers in a stock insurance company and have no 
contingent liability, was given a jolt by the re- 
cent ruling of Master in Chancery Thomas J. 
Peden in the notorious Integrity Mutual Cas- 
ualty liquidation. Mr. Peden, acting for Fed- 
eral Judge Adam C. Cliffe, held that despite the 
fact that the policies issued by the Integrity ex- 
pressly disclaimed contingent liability, the pur- 
chasers were in truth members of the corpora- 
tion and therefore liable for its losses. 

The case at issue was the claim of the Kim- 
bell Trust and Savings Bank for the return of 
$1,394 as premium on a blanket bond issued by 
the Integrity which was unearned at the time 
of the receivership, May 29, 1926. However, 
the ruling affects the entire unearned premium 
reserve totaling $823,336 which, instead of being 
distributed among the policyholders on an equal 
basis with the loss claimants as prayed for by 
the Kimbell Trust, must first be used in the 
settlement of losses. 

The ruling sided completely with Edward J. 
Hennessy, attorney for Receiver Clarence I. 
Buck, though C. W. Armstrong, attorney for 
several automobile policyholders of the com- 
pany, insisted that the ruling only applied to 
the blanket ,bonds and not to the individual cas- 
ualty policies. He declared that he would ask 
for a ruling naming the policies specifically. 

Claims for incurred losses totaling $1,500,000 
had been filed on June 15, the last day for fil- 
ing of claims, though the receiver does not con- 
cede the justness of all of the claims and is 
preparing objections to many. From a survey, 
it is estimated that the losses will be reduced 
about one-third. 

Attorneys for the Kimbell Trust and Sav- 
ings Bank based their claim on the assumption 
that because their blanket bonds were issued for 
a cash premium on which contingent liability 
was expressly disclaimed, the bank should be 
considered as a policyholder in a stock insurance 
company and not liable for its losses. The 
bank also made a claim for a loss. 

The master’s report explains that for three 
years prior to the appointment of the receiver 
all policies of the Integrity were designated as 

(Concluded on page 27) 
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RITING in a supplement to a recent is- 

sue of Yale Daily News, the undergrad- 
uate daily newspaper at Yale University, John 
Marshall Holcombe, Jr., manager of the Life 
Insurance Sales Research Bureau, makes the 
following interesting and pertinent remarks 
concerning the vocation of selling life insur- 
ance : 

“Probably the attractions for a young col- 
lege man to sell life insurance center around 
the financial remuneration which he will re- 
ceive and the type of work which he will do. 
So far as his remuneration is concerned, the 
vocation of selling life insurance is frequently 
described as the best paid hard work that there 
is. This merely means that for the man who 
likes to sell—who likes the mental combat of 
persuading other people to think as he does— 
and who can stick to it even through the days 
of discouragement the financial reward is very 
great. It should not be inferred, either, that all 
men can earn large rewards through selling life 
insurance or that all men who are trying to sell 
it are becoming wealthy. Rather it means that 
the men who do succeed in selling large amounts 
are extremely well paid. 

“The selling of life insurance was for years 
carried on by men who had little specialized 
training for their work and who therefore 
gave to the public very little specialized ser- 
vice. But with the advent of various kinds of 
training now given by companies, there is emerg- 
ing in American business a type of life in- 
surance salesman who is virtually a counselor 
to his clients. Such men are the carefully 
selected and adequately trained representatives 
of the institution of life insurance.” 


* *k * 


N excellent example of the use of life 

insurance for philanthropic purposes is 
found in a recént issue of American Central 
News, a publication of the American Central 
Life Insurance Company, of Indianapolis. 
Therein a copy of a letter received from the 
executor of the estate of Albert J. Beveridge, 
late United States Senator from Indiana, in 
which it is indicated that the proceeds of a pol- 
icy on his life issued by the American Cen- 
tral has been turned over to the Boys’ Club of 
Boston. Senator Beveridge became interested 
in the club through a close friend, G. B. Baker, 
who is one of the leading spirits in it. 


* * * 


( OMMENDATION is certainly due the of- 
ficers and executive committee of the Life 
Underwriters Association of New York for a 
most constructive plan, details described elsc- 
where in this issue, under which the educational 
work of the various general agencies in New 
York city will be consolidated. It is pleas- 


ing to note that a situation, which to this ob- 
server was taking a somewhat humorous aspect, 
is recognized and a solution offered along what 
appears to be thoroughly logical lines. 





HILE at the New England agents’ meet- 
ing in South Poland, Me., last week, I 
discovered something, namely, to-wit and i.e.— 
that Spencer Welton, famous author of “Con- 
fessions of a Conventioneer” and golfer extra- 
ordinary (not to mention his presidency of the 
New York Indemnity), intends to call his next 
book, if any, “Pragmatic Postulations of a Pru- 
dent President.” 
* * * 
P Yaamsactio of Spencer Welton he says that 
Eve anticipated modern bookkeeping meth- 
ods by inventing the first loose-leaf system. 
Also that “life is just one damn thing after 
another—chiefly compensation business.” If 
you don’t believe it, ask him. He tried to buy 
immunity from appearance in this column with 
a couple of eggs, but I bravely refused to prom- 
ise (though I ate the eggs). 
xk * 
S long as I am on the subject of the New 
England convention, I may as well tell you 
that if your wife ever wants an escort on a 
shopping tour to buy toys for the youngsters, I 
recommend Happy Jack Yost, of the Fidelity 
and Deposit. Further particulars can be ob- 
tained from Mrs. Yost and Mrs. Archer San- 


derson. 
s-* * 


MONG the speakers at the Poland Spring 
House was Rev. Garfield Morgan, of 
Lynn, whose topic was “Mummy or Empire?” 
In an inspirational address, he advised the dele- 
gates not to “seize the mummy of routine and 
forget the empire of originality,’ but to “es- 
cape the mummy of selfishness and grip +he 
empire of service.” Shifting to the facetious, 
the Rev. Morgan commented upon the conven- 
tion golfers as follows: “Every time I see a 
pair of white knickers I will think of the New 
England insurance convention. I’d like to know 
where that fire sale was!” 
“* * 
OR several years now, I have successfully 
fought off the temptation to bring my golf 
within the tournament class, believing it a game 
of social possibilities for the most part and one 
wherein the players do everything except play 
for the major portion of the time;; but I’m 
siowly arriving at a state of mind which will 
impel me to an intensive cultivation of the soar- 
ing drive, the neat approach and the deadly putt. 
The reason is that I am frankly envious of 
those who walk off with convention golf prizes, 
and long for the day when I, too, can enrich 
the family possessions via the traveling bag, 
silver set and cigarette case route. 
* ok x 


LL you stenogs give ear! Dr. J. F. Elder, 
4 4 district health commissioner of Youngs- 
town, O., advises thus: “Before you let him 
kiss you, be sure he doesn’t have a cold.” Of 
course that might be a difficult question at the 
psychological moment, but a slight preliminary 
skirmish should decide it. 
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N some quarters of the insurance press there 

have appeared touching eulogies on one 
Andrew Kehoe, a public servant in Bath, Mich., 
who touched off a ton of dynamite under a 
schoolhouse, successfully slaughtering thirty- 
seven children. But hark ye! Though this 
crazed killer held the lives of his victims more 
cheaply than the dirt that now covers them, and, 
though for his Maker he had neither fear nor 
affection, it seems that the great institution of 
insurance commanded his highest respect and 
most painstaking consideration. An aftermath 
of the tragedy revealed that Kehoe, who was 
treasurer of the school board and under a $6000 
bond, carefully forwarded to the agent who had 
written his bond all the well ordered school 
financial records, thus precluding the necessity 
for forfeiture of the bond. A poignant detail of 
this transaction was his laborious explanation 
of an apparent discrepancy of twenty-three 
cents in the accounting. 

To dig out of this sickening deed a sly boost 
for insurance seems to me maudlin and smug. 
If insurance needs recommendations, let them 
be chosen from its long list of respected pa- 
trons, not from murderers and maniacs. 

The late lamented Mr. Kehoe’s actions are 
not incomparable to the tactics of our altruis- 
tic gentlemen in Washington who are dedicating 
their lives to the proposition that the American 
people must be protected against the evil tempta- 
tions of Demon Rum. These inimitable fel- 
lows whimsically mix poison with the nasty old 
alcohol—and what a jolly joke it is on the bad 
men who violate the revered Constitution of 
these United States! 

If virtue is to be measured in terms of dol- 
lars and cents, then Andrew Kehoe, were he re- 
called to life, could look his neighbor as fear- 
lessly in the eye as did the Village Blacksmith. 
But despite his demonstrated holiness insurance- 
wise, I’m afraid he’d have to seek even beyond 
Lloyds for another bond. 


* * * 


NATIONAL BOARD inspector finds that 

the greatest hazard in the city of San 
Francisco is the wooden shingled roofs. He 
says: “A wooden shingle is as much out of date 
as a wooden ship or a wooden Pullman.” Or, 
might one add, as an earthquake! 


* * * 


eo R. KENNEDY, president of the 
Buffalo Insurance Company, may call at 
this office and receive a Corona Corona, this de- 
partment’s Wit and Wisdom Prize for the first 
half of the year 1927. Addressing the New 
England Insurance Agents at Poland Spring, 
Me., he was heard to say: “There are more 
vice-presidents of insurance companies below 
Fourteenth street in New York city than there 
are chorus girls above it.” 


June 
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TEN YEARS’ GROWTH AND WASTE 
HIRTY-NINE billions of dollars of 
new insurance was issued and paid 
for by twenty-eight of the older life in- 
surance companies in the ten years ending 
with December 31, 1926. The net gain in 
insurance is represented as being 21,740 
odd million while during the same period 
there were $6,690,000,000 of insurance 
lapsed and $4,375.000,000 surrendered. 

There is a tremendous waste indicated 
by these figures which merit the combined 
study of all life insurance companies and 
their complementary associations. For 
granting that the conditions during the 
ten years under survey had many excep- 
tional and unfavorable elements which 
will not likely be duplicated within a life- 
time, it is disturbing to realize that for 
every thousand dollars of insurance writ- 
ten during ten years there is almost $300 
of insurance surrendered or lapsed dur- 
ing the same period. 

Modern selling methods are as much 
concerned with how life insurance is be- 
ing sold as with the mere placing of in- 
surance on companies’ books. A high de- 
gree of persistency of business sold not 
only means a higher rate of income over 
a longer period to an agent, but also 
means increased revenue from new busi- 
ness, because a lowering of the expense 
rate to companies by a lessening of waste 
increases the dividends to his policyhold- 
ers and lowers sales resistance because of 
the thus improved values. For the past 
few years agency managers have devoted 
considerable attention to the retention of 
business on their books, and while their 





efforts have not been unsuccessful, a con- 
tinuation, with increased vigor, is a ne- 
cessity in order to better the results 
already obtained. Reports from many of 
the leading companies are to the effect 
that the lapse ratio on the business of the 
past three years is much lower than the 
same ratio for any of the years at the 
beginning of this period, or prior thereto, 
but it would seem that something should 
be done with older policyholders, whose 
contracts have been in force for five years 
or over, tending towards a decrease in 
the surrender ratio on this business. 

In the-table on page 9, Ten Years’ 
Growth and Waste, there is a better ra- 
tio for the ten years ending (December 
31, 1926 than for the ten years ending 
December 31, 1925. In the table, this year, 
the aggregates show that twenty-eight 
companies issued and paid for $39,047,- 
075,540 of new business. During that 
time there was $6,691,963,379 of insur- 
ance lapsed and $4,375,165,612 of sur- 
rendered insurance for a combined lapsed 
and surrendered ratio of 28.34 per cent. 
This represents a decrease of 1.45 per 
cent from the combined rate for the ten 
years ending with 1925. In the table of 
this year it is shown that $1,219,117,703 
was paid for surrenders, or an amount 
equal to $278.64 on each $1,000 of sur- 
rendered insurance. This compares with 
$288.90 for the preceding ten years. The 
gain in insurance in force for the current 
period was $21,746,324,704 while the 
percentage of gain to new issues was 
55.70 per cent. 

In the column of percentages of in- 
crease in insurance in force, the relative 
growth of the companies are noted. The 
aggregates show that there was 162.54 
per cent more insurance in force at the 
end of the period than at the beginning. 
All but four of the twenty-eight com- 
panies more than doubled their insurance 
outstanding, which, in itself is a praise- 
worthy record. 





HE editors of the Yale Daily News, 

the undergraduate daily newspaper 
of Yale University, published, in connec- 
tion with the issue of that paper of June 
2, 1927, a vocational supplement, in 
which the opportunities of various pro- 
fessions and callings were reviewed by 
alumni who have achieved particular 
prominence in their respective lines of 
endeavor. In this supplement John Mar- 
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shall Holcombe, Jr., manager of the Life 
Insurance Sales Research Bureau, very 
ably described the opportunities which 
are inherent in the various departments 
of the life insurance business. There 
are three important departments of the 
business which offer attraction to the 
freshly graduated student, these being the 
financial, actuarial and sales departments. 
It is perhaps significant of the position 
which life insurance has come to occupy 
in the public mind that the opportunity 
for inclusion of such an article was of- 
fered. Educational centers are only just 
beginning to recognize the economic im- 
portance of life insurance. It may be 
that alumni of other institutions could do 
a similar service both to the institution 
of life insurance and to the undergradu- 
ate bodies of their alma maters by the 
same means. Practically every institu- 
tion of learning has some printed medium 
to which the publication of similar ar- 
ticles would be suited. 

In the review of vocations mentioned, 
fire and casualty insurance are conspicu- 
ous by their absence. 





T the Eighth International Congress 

of Actuaries, now in progress in 
London, THe SpeEcTaTor is represented 
by two experienced writers. The regular 
London correspondent of this paper will 
handle the meeting from a news angle, 
giving a complete report of the events of 
the session. Our technical representative 
is Dr. Frederick L. Hoffman, consulting 
statistician of the Prudential Insurance 
Company of America, whose valuable 
statistical and other articles have been 
published in these columns for many 
years. A brief cablegram, received from 
Dr. Hoffman, is published in this issue. 
More complete reports will appear in suc- 
ceeding issues. 





Mountain States to Write Accident and 
Health 


The Mountain States Life Insurance Com- 
pany of Hollywood, Calif., has decided to write 
accident and health insurance and is organizing 
a department for that purpose. M. L. O’Sulli- 
van, formerly secretary of the Business Men's 
Protective Association of Lincoln, Neb., will be 
in charge. He was also connected with the 
Liberty Life of Topeka as superintendent of 
agents of the accident and health department. 

Policy forms and application blanks are be- 
ing prepared. An attractive and liberal contract 
has been devised. 
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‘How We Help Our Men 


HE MISSOURI STATE LIFE 

is constantly seeking new ways 
to help its men in the field. We 
recognize that the success of our 
business is dependent upon the 
success of the men who sell. 


In addition to practical helps 
through our Educational, Sales 
Research and Publicity Departments 
we are constantly giving our men 
new policies, new types of insurance, 
new selling ideas. Training is essential; 
sales facts and literature are 
neccessary, and publicity is a valuable 
asset—but the man who, in addition 
to all of these, has a real policy to 
sell,a real idea to present, is the man 
who finds both pleasure and profit 
in his job. 














HERE are just afew 

of the new policies 
we have given our men 
in the last six months: 


Child’s Policies— 
20-Year Payment 
20-Year Endowment 


Deferred Endowment— 
Educational Policy 


Home Purchaser’s Policy 


Modified Life— 
Plans Nos. 1 and 2 


Sterling Accident Policy 
Pays $1,000—$100 month- 
ly. Sells for $10.00. 


and with these we offer all the 
regular standard forms—more 
than fifty different types. 


Perhaps you would like to 
know something more about 
one or more of these policies— 
about our plan for helping our 
men? 


We'll be glad to hear from 
you—your request will be treat- 
ed in confidence and you entail 
no obligation in writing. 











Missouri State Life Insurance Company 


M. E. SINGLETON, President 


HOME OFFICE, ST. LOUIS 


A Great Company Daily Growing Greater 








——_—_ = 














Missour! STATE LIFE INSURANCE COMPANY, 
Saint Louis, Missouri 


Please tell me about your Agency plan and send me information about the policies checked. 


[1 Child's Policies—20-Year Payment 
20-Year Endowment 
[7] Deferred Endowment—Educational Policy 





NR: ib iccs «Le setiswtel vals cide: 


[1 Home Purchaser's Policy 
~~; Modified Life—Plans 1 and 2 
Sterling Accident Policy 
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LIFE ACCIDENT HEALTH GROUP 
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ACTUARIAL CONGRESS 
OPENED 





Sir Joseph Burn Elected President 





WELCOME FROM PRINCE OF WALES 





Lord Mayor of London Opens International 
Meeting in Grocers Hall, London 
By Freperick L. HorrmMan, LL.D. 
Consulting Statistician, The Prudential Insur- 
ance Company of America 

Lonpon, ENGLAND, June 27 (By cable).— 
The eighth International Congress of Actuaries 
opened Saturday with a splendid reception ten- 
dered by the Prudential Assurance Company, 
of London. The opening ceremonies at Grocers 
Hall, were conducted by the Lord Mayor of 
London. The address of welcome was delivered 
by the Prince of Wales, who is honorary presi- 
dent of the Congress. There were over four 
hundred foreign delegates present, including 
about forty Americans. 

Sir Joseph Burn, K.B.E., F. I. A., general 
manager and actuary of the Prudential of Lon- 
don, was elected president of the Congress. 

This evening a brilliant reception is being 
tendered by the Government at Lancaster 
House. A wonderful program of hospitality 
reflects a wholehearted British welcome which 
is being accorded the visitors. 

The message of Sir Joseph Burn upon his 
election to the presidency was as follows: 

I feel it a very great honor that it has fallen 
to my lot as president of the Institute of Actu- 
aries to welcome delegates from most of the 
countries of the world to the Eight Interna- 
tional Congress of Actuaries which is being 
held in London. The last Congress was held 
in Amsterdam fifteen years ago; during the 
period which has since elapsed the progress 
that has taken place in the many business un- 
dertakings and social services in which actuarial! 
science plays an important part has been such 
as to give rise to many new problems and to 
increase very considerably the scope of the pro- 
tession. I am confident, therefore, that our 
meetings during the Congress must be fruitful 
to the profession at large and helpful to the 
actuary individually. 

In addition it is my earnest hope that the 
social functions which have been arranged wil! 
prove instrumental in renewing old and form- 
ing new friendships—especially amongst the 
younger members of our profession—as I am 
convinced that such a result will be of the 
utmost value in leading to a free and cordial 
exchange of views in the future between the 
Actuarial Institutes of the countries concerned. 

In conclusion I would emphasize the very 
great pleasure with which I personally, am 
looking forward to greeting my many friends 
from overseas and to the benefits which I know 
must result from this Congress. 


Chicago Life Liquidating 
Cuicaco, Itt., June 28.—Formal liquidation 
of the Chicago Life Insurance Company, which 
has been inactive since 1906, was granted this 
week in superior court on request of the direc- 
tors. 





PUTTING UP TWO 
BUILDINGS 


Sun Life of Canada’s New Home Office 








BRANCH IN LONDON 





Montreal Structure Will Be Highest in 
Canada—Tweny-four Stories in Height 
The Sun Life Assurance Company of Can- 

ada is commencing the second stage of a huge 
new home office building in Montreal, of which 
the present home office will be only a small 
office. Today President T. B. Macaulay, of 
the company, is laying the cornestone of a new 
building in London which will house the com- 
pany’s branch office there. 

The building in Montreal will tower about 
450 feet above the ground with a frontage of 
over 400 feet on Dominion square, probably the 
choicest site in Montreal. The present head 
office of the Sun Life Assurance Company of 
Canada, which architects declare to be one of 
the finest office buildings in the world, will be 
incorporated in the completed edifice, but it will 
only be a small unit, as compared with the 
finished structure. 

The section fronting on the Mansfield street 
property of the company will be erected first, 
demolition of the old buildings now on the site 
and excavation work having commenced. 

The completed building, which will include 
the present head office, will extend over the 
entire block between Mansfield and Metcalfe 
streets, with a floor area of nearly a million 
and a quarter square feet, or more than six 
times that of the present building. The central 
structure will occupy more than one-half the 
total frontage on Dominion Square and will rise 
twenty-four stories above the ground. 

The edifice to be erected in London adjoins 
Canada House, the headquarters of the Do- 


minion Government in London, overlooking 
Trafalgar square, the heart of the British 
Empire. 


It is part of a plan whereby will be developed 

a purely Canadian group of buildings in this 

section of the metropolis, and the Sun Life 

building when completed will be found worthy 
(Concluded on page 11) 


Seventy-two Million Industrial Policies 
(Concluded from page 3) 
sickness benefits of many millions. A very 
much larger proportion of this business was on 
colored lives; in fact, several companies are 
under colored ownership. 

In Canada, industrial insurance is transacted 
by the largest two United States companies, and 
Australian company and three Canadian com- 
panies, the Longon (Ontario) life being by 
far the largest of these three. The six com- 
panies had 3,700,000 industrial life insurance 
policies in force in Canada at the end of 1926, 
carrying insurance of $630,000,000. 

The number of industrial agents employed 
by all of these companies was approximately 
sixty-five thousand. 
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INSURABILITY = PROGNOSIS 
AND SELECTION 


Great Treatise on Life Values Pub- 
lished by The Spectator Company 








DR. H. W. DINGMAN IS AUTHOR 





New Book Is Most Complete of Its Kind 
Ever Written—Of Real Value in All 
Departments of Life Insuarnce 

In announcing the publication of the new 
book “Insurability-Prognosis and Selection,” by 
Dr. Harry W. Dingman, vice-president and 
medical director of the Continental Assurance 
Company, of Chicago, The Spectator Company 
believes that it is offering the most complete 
treatise on human life values and their rela- 
tionship to life, health and accident insurance 
which has ever been written. A student of this 
book can hardly fail to grasp the fundamentals 
of underwriting and medical practice in life in- 
surance. The author and publishers confidently 
expect it to be a standard textbook for under- 
writers and medical examiners for many years 
to come and a “best-seller” in life, accident and 
health insurance literature. 

In preparing the manuscript for this book, 
Dr. Dingman drew liberally upon the writings 
of a large number of the best known authors 
on insurance since its beginnings. Every phase 
of his subject is treated minutely with respect 
both to the discoveries of the past as well as 
those of the present day, so that the book repre- 
sents absolutely the last word and best thought 
available upon its contents. The author spent 
a tremendous amount of time and study in mak- 
ing his preparations to write the book and con- 
sulted every known authority. The original 
manuscript was very much larger than the final 
draft, it having been carefully revised by Dr. 
Dingman in order to make it possible to pro- 
duce a book which would be as compact as i$ 
consistent with the scope of the subject matter. 
A really comprehensive treatise upon life values 
has never previously been attempted and in 
“Insurability-Prognosis and Selection” the 
author has most successfully accomplished a 
tremendous task. 

In recent years a great deal of stress has 
been placed upon the education of agents with 
a view to making them better salesmen. They 
have been stormed with sales literature of 
every description and the financial and actu- 
arial aspects of the business has been carefully 
outlined for their edification and profit. The 
underwriting problems have, however, been 
quite neglected in this educative wave, perhaps 
somewhat because of the lack of a comprehen- 
sive text such as The Spectator Company now 
presents. The new book will, therefore, fill a 
decided lack in agency literature quite as much 
as it fills a similar gap in the medical and home 
office departments. 

The necessity of educating medical examiners 
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NYLIC INCENTIVES and AIDS TO SUCCESS 





























»sINTLIC . CLUBS... 


THIRTY YEARS AGO the New York Life founded its 
D. S. O., the $200,000 CLUB, as an incentive to Distin- 
guished Service. It also provides every candidate with a 
definite, minimum, self-imposed task and yard-stick. 


and Quarterly business is credited $500 and $250, 


[ Term insurance does not count. 
per $1000, only as each premium instalment is paid. 


Semi-annual | 


Every year since its foundation this Club has played an important part in 
the growth of hundreds of earnest agents. 


Its greatest service has been to inspire average agents to 
reach, and remain on, a plane of success. 


Last year 930 Nylic agents qualified for the $200,000 
CLUB with a total paid production of over 312 Millions 
and 236 of these agents paid for $400,000 or more. 


The CLUB has grown so large that the TOP CLUB, requiring a mini- 
mum of $400,000, has recently been established. 


To those capable of still bigger things the TOP CLUB offers another 
incentive of LEADERSHIP with special honor-rewards of the Presidency, 
5 Vice-Presidencies-At-Large and 12 Departmental Vice-Presidencies for 
those who head the great list. 


Annual Educational Conferences for Club members furnish inspiration as 

Z well as practical sales-and-service information. 

x Club membership helps the agent’s 
mental attitude and his professional 


equipment, while the larger pro- 
duction helps his pocket-book. 





‘Is it any wonder that, meas- 
ured by usual standards, 
Nylic agents are industrious, 
persistent, satisfied and 


happy? 
NEW YORK LIFE INSURANCE CO. 


346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 















New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 
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in the underwriting problems of life insurance 
is recognized and admitted wherever life insur- 
ance medical directors meet. It was essentially 
to meet this great need that “Insurability-Prog- 
nosis and Selection” was written. The aver. 
age medical examiner is a good physician, but 
has no conception of the necessity for estimat- 
ing life values in the future which is the basis 
of all life insurance underwriting. Dr. Ding- 
man has provided a textbook which should be 
made available to every medical examiner for 
life insurance companies in the English-speaking 
portions of the world. It makes it possible for 
a physician to put to practical use his knowl- 
edge of anatomy, in a way which is of undis- 
puted value to life insurance. companies. 

The modern development of non-medical life 
insurance promises to make this book a prime 
necessity to the agents of companies writing 
that class of business, for its contents are devel- 
oped in such a manner that an intelligent stu- 
dent should be able to gain sufficient knowl- 
edge from its pages to become a good judge of 
life values and consequently a better under- 
writer for the company which he represents. 

“Insurability-Prognosis and Selection” is 
divided into four parts. Part I deals with the 
subject in general and includes a discussion of 
selection methods, mortality tables, disability 
tables, and the mortality of the disabled. Part 
II is entitled “Personalities,” and therein are 
treated the functions of the various persons 
connected with the writing of a life insurance 
policy, including the applicant, the agent, the 
medical examiner, the medical referee, the agent 
writing non-medical, the inspector, and the com- 
pany. 

Part III deals with the elements of insur- 
ability under such headings as age, sex, build 
(height and weight), personal history and 
physical condition, race, habitat, residence 
(rural or urban), and occupation. Part IV is 
headed “Prognosis” and describes the expected 
results of impairments, in general and in partic- 
ular. This last portion occupies about one-half 
of the entire book, which comprises well over 
700 pages. The book is carefully indexed and 
cross-indexed and contains a bibliography at 
the conclusion of each chapter. 

A word about the author—Dr. Dingman 
started his insurance career as a_ medical 
examiner in Detroit and rapidly advanced him- 
self in the opinion of his superiors so that he 
has now become the chief medical officer of one 
of the great insurance organizations of the 
Middle West, composed of the Continental Cas- 
ualty Company and the Continental Assurance 
Company. A comparatively young man, he has 
been hailed as the greatest living expert upon 
disability insurance. He is possessed of a bril- 
liant mind, high executive ability, and a charm- 
ing personality. 

“Insurability-Prognosis and Selection” is 
beautifully printed on Hermes book paper, the 
finest obtainable. It is substantially bound ‘n 
red cloth, imprinted in gold. It is published 
by The Spectator Company and sells at $15 per 
copy. 
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TEN YEARS’ GROWTH AND WASTE (1917-1926) 


Amounts and ratios exclude group insurance 


(Copyright, 1927, by The Spectator Company, New York) 


Amount Paid Lapses and 


Per Cent of 


Per Cent of 4 
ain in 











New Business on Each Surrenders Per Cent of Insurance in- 
Issued and Lapsed Surrendered Paid for $1000 of to Gain in Insur- Gain to New Force (1917 
NAME AND LOCATION OF COMPANY Paid For Insurance Insurance Surrenders Surrenders NewlIssues ance in Force Issues 1 
3 3 $ $ $ % $ % % 

eke, TIGCELORG. bn is tse we mv oa. eaales 2,585,973,092 539,191,591 254,018,694 32,175,045 126.70 30 .67 1,431,115,412 55.34 306 .10 
MNTIED, PEMMNOIE 6 565 05. <656'0.0.0 6b ss 221,870,562 25,681,234 20,603,327 6,599,433 320.35 20.86 98,301,072 44.30 118.78 
Connecticut General, Hartford........ 942,169,554 195,749,244 99,969,109 7,779,911 77 .83 31.38 554,606,869 58.86 489 .10 
Connecticut Mutual, Hartford........ 679,115,763 124,536,683 94,725,430 16,451,171 173.65 32.29 420,412,376 61.92 165.92 
momtable, New YOLE. 6c... ssc c tes 5,192,441,697 908,062,480 494,278,347 174,259,403 352.60 27 .03 2,643,813,660 50.92 164.53 
Equitable, Des Moines............... 571,384,108 141,273,047 34,693,109 7,461,906 215.02 30.80 357,128,718 62.49 301.90 
Fidelity Mutual, Philadelphia......... 407,391,346 114,875,688 35,716,073 12,931,004 362.00 36 .97 207,412,370 50.91 152.94 
Mumia, INOW VOU. o5.cccccwewcence 429,647,856 93,002,196 43,064,105 12,961,946 301.00 31.68 173,277,445 40.34 109 .27 
Home Life, New York.............00- 338,979,945 69,400,120 47,245,893 10,207,097 216.10 34.40 168,250,915 49.65 126 .08 
Manhattan Life, New York........... 94,543,565 33,643,977 23,339,871 8,193,199 351.05 60.28 16,438,021 17.39 27 .37 
Massachusetts Mutual, Springfield.... . 1,497,996,074 165,274,255 193,753,683 30,219,665 155.94 23.97 1,023,218,154 68.30 249 .42 
Michigan Mutual, Detroit............ 169,911,587 66,248,094 17,152,461 5,013,453 292.30 49 .09 67,914,834 39 .97 118.69 
Mutual Benefit, Newark............. 1,883,982,401 125,675,164 189,083,188 64,160,508 339.33 16.71 1,251,259,415 66.40 150.58 
Mutual Life, New York.............. 3,758,098, 135 572,009,680 742,483,156 242,912,145 327.14 34.97 1,827,557,804 48.65 108.29 
National Life, Montpelier............ 539,097,652 73,621,814 61,730,597 15,358,410 248.86 25.12 287,323,913 °53.30 135.54 
New England Mutual, Boston........ 911,571,053 124,142,952 69,937,333 20,882,956 298.53 21.29 600,815,412 65.91 178 .08 
New York Life, New York........... 6,392,324,741 1,240,578,300 578,746,533 235,902,592 407.68 28 .46 3,241,221,703 50.70 129.03 
Northwestern Mutual, Milwaukee.... . 2,869,852,983 335,243,011 256,137,847 99,408,705 388.20 20.61 1,798,377,487 62.62 119.48 
Pacific Mutual, Los Angeles.......... 786,764,811 135,155,886 74,992,997 19,500,387 260.04 26.70 456,622,293 58.04 265.61 
Penn Mutual, Philadelphia........... 1,636,473,171 202,313,565 198,576,328 54,052,164 272.16 24.51 885,261,960 54.12 126 .67 
Phoenix Mutual, Hartford............ 513,317,786 82,010,052 63,887,702 12,127,335 189.88 28.45 293,422,374 57.17 163.19 
Provident Mutual, Philadelphia....... 935,529,507 178,113,541 138,785,931 27,251,247 196.32 33.88 453,761,125 48.51 128.53 
Security Mutual, Binghamton......... 133,989,048 59,917,728 11,242,027 4,449,125 395 .88 53.10 48,689,698 36.34 94.02 
State Mutual, Worcester............. 495,114,970 60,673,257 42,566,820 12,971,244 304.70 20.85 308,996,530 62.41 151.70 
Travelers Insurance, Hartford......... 3,568,403,303 794,718,414 298,495,018 36,360,740 121.83 30.63 2,264,062,632 63.46 475.31 
Union Central, Cincinnati........... 1,380,423,800 196,620,327 266,305,483 38,695,723 145.34 33.55 851,925,211 61.74 180 .27 
Union Mutual, Portland.............. 71,078,810 18,375,807 14,181,026 7,576,128 534 .30 45.81 10,218,014 14.38 15.78 
United States, New York............. 39,628,226 15,855,272 9,453,524 3,255,061 344.30 63 .87 4,919,287 12.41 20.15 

Aggregates (28 companies)...... 39,047,075,546 6,691,963,379 4,375,165,612 1,219,117,703 278 .64 28 .34 21,746,324,704 55.70 162.54 





Actuarial Science in America Since the Last 
International Congress of Actuaries 


By James S. Etston 
Assistant Actuary, the Travelers Insurance Company 


This paper attempts to outline the develop- 
ment of actuarial science in the United States 
and Canada during the last fifteen years that 
may be of interest to actuaries of other coun- 
tries. 

The Actuarial Society of America now 
embraces 235 fellows and 185 associates, The 
American Institute of Actuaries 132 fellows 
and 94 associates, The Casualty Actuarial So- 
ciety 157 fellows and 99 associates and The 
Fraternal Actuarial Association 59 active mem- 
bers. Standards for admission have been mate- 
tially raised. 

Between 1912 and the first of this year 228 
papers with discussions have appeared in The 
Transactions, 89 papers besides the informal 
discussion of 168 topics in The Record, and 170 
papers in The Proceedings. There are several 
times as many students of the actuarial societies 
now as fifteen years ago and also of students 
in actuarial courses in the universities. 

The American Men Mortality Table is per- 
haps of greater immediate importance to Amer- 
ican Actuaries but possibly our greatest con- 
tributions recently to the general development 
of actuarial science are: 

1—Growth of casualty actuarial science, 
illustrated by an analysis of the proceedings. 

2.—Study of mortality experience of impaired 
lives tending to place substandard life insurance 
on a scientific basis. 
3.—Adaptation of the punch card system to 
insurance which has made the preceding devel- 


opments possible. 
_-e— 


Abstract of paper presented to Eighth International 
Congress of Actuaries, London, June 29, 1927. 





4.—Development of group life and group ac- 
cident and health insurance; to which might 
be added: 

5.—Technical and practical development of 
disability provisions in life insurance. 

The American Men Mortality Table is exert- 
ing considerable influence on mortality investi- 
gations, non-participating premiums, dividend 
scales and may possibly be used as a valuation 
basis. 

Hunter’s American Annuitants Mortality 
Table is an improvement over previous Amer- 
ican experiences. 

The Medico-Actuarial Investigation and other 
subsequent minor investigations particularly ac- 
cording to height and weight have exerted great 
influence. Preparation has been made for even 
better experience in the future by the use of 
standard Occupational Codes and an Improved 
Medical Code. 

Analysis is made of all the papers in the 
transactions and the record according to their 
general nature. Many papers give experience 
on impairments or discuss selection of risks 
with particular reference to substandard busi- 
ness and to the numerical method of rating. 
Others cover the general mortality experience 
of individual companies or of special classes of 
lives; general underwriting topics, such as the 
additional indemnity provision, reinstatement. 
non-medical insurance, the rate of withdrawal, 
reinsurance and the disability provision; returns 
under agency contracts; graduation, interpola- 
tion and probability; calculation of premiums; 
surrender values; methods of valuation and 
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allied topics; taxation, amortization, workmen’s 
compensation insurance, accident and health in- 
surance, group life insurance, industrial insur- 
ance, expense investigations, unemployment in- 
surance, distribution of surplus, pension fund 
problems; investments, rate of interest and 
financial statements and broader phases of the 
actuarial profession. 

United States population mortality tables 
are mentioned and several special pension in- 
vestigations. Attention is called to the “Actu- 
arial Studies,” published by the Actuarial So- 
ciety and to a few of the numerous books that 
might be of interest to actuaries. 


The Greatest Single Promoter of Thrift 


The New York American, a daily morning 
newspaper of New York city printed, under 
the above caption, in its issue of June 20, the 
following editorial on life insurance: 

The insurance carried on American lives 
equals nearly nine times the assessed valuation 
of all property in New York city. 

It exceeds by nearly fifteen thousand million 
dollars the estimated total wealth of France. 

It is three-fourths of all the life insurance 
in the world. 

If distributed equally it would give every 
person in the United States more than $650. 

It is the largest institution we have for the 
systematic cultivation of thrift and the most 
useful. 

You can save by other methods, but most 
of us don’t. Life insurance pulls us by the 
heart strings and makes us do from a mingled 
sense of duty and shame what otherwise we 
might easily forget. 

It is, therefore, about the most useful type 
of business activity in the land. The men who 
promote it do an invaluable service. 

Yet it has all come about in little more than 
two generations. There were forms of insur- 
ance much earlier than 1834, but in that year 
began the kind of life underwriting that we 
know. 

A good idea spreads swiftly in these times. 
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FRATERNAL TO ORGANIZE LIFE 
COMPANY 


Woodmen of the World Move to Capitalize 
Business at Los Angeles Meeting 


OmaHwa, Nes., June 24—W. A. Fraser, 
president of the Woodmen of the World Life 
Insurance Association, with headquarters in 
Omaha, has just announced that a new legal 
reserve life insurance company, with a capital 
and surplus of $2,000,000 will be formed in 
Omaha this year. Mr. Fraser made the an- 
nouncement on his return from the convention 
of the Wocdmen of the World Fraternal or- 
ganizations at Los Angeles, and said the new 
life insurance company would be established 
January 1, 1928. The headquarters are to be 
in Omaha. Business men in Omaha were enthu- 
siastic at the announcement. Especially did 
enthusiasm run high in regard to the announce- 
ment that the company is to have a $1,000,000 
capital and another $1,000,000 surplus, since it 
is unusual for a company to start with such 
a large capital and surplus, the law in Nebraska 
requiring only $200,000. 


One-third of the stock was immediately suh- 
scribed when the proposal was made at the 
convention at Los Angeles, Mr. Fraser said, 
and he said he felt sure that the 60,000 policy- 
holders of the Woodmen of the World Life 
Insurance Association would over subscribe the 
whole issue when it is presented to them. He 
said the stock would be offered to policyholders 
in the Woodmen of the World Life Insurance 
Association as of December 1, 1927. 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
MERLIN OATES, Actuary 











unlimited production. 
rights. 





Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








Columbia Life Assurance Company Char- 
tered in Canada 

The Columbia Life Assurance Company, of 
Vancouver, B. C., is being organized under a 
charter recently granted by act of Parliament. 
The charter authorizes a capital of $1,000,000, 
shares at a par value of $100. The present 
financing will consist of the issuance of 1000 
shares at $125 per share. Hope is held out 
that this financing will be completed in suffi- 
cient time for the company to begin operation 
by the first of 1928. 

The company is to be headed by A. E. Munn. 
Other officers named are: Treasurer, W. E. 
Brown, secretary and general manager, Fred- 
erick W. B. Law; directors, Frederick J. Lums- 
den, Jesse G. Anderson, Edgar A. Jamieson, 
Ernest A. Cleveland, Donald M. Lineham, and 
William E. Jenkins. All the officers are from 
Vancouver. 


—J. S. Williams has just resigned as executive 
secretary of the Cleveland Life Underwriters Associa- 
tion to take effect September 1, at which time he wi!l 
become agency assistant of the France General Agency. 
in Cleveland, of the State Mutual Life. 

—*I do not want to ever be without THe Spectator.” 
—H. W. Pipkin, district manager, Missouri State Life. 





The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 
MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 








Great Northern Life’s New Policies 

Cuicaco, Inu., June 27.—The Great North- 
ern Life has announced the raising of its non- 
medical limits for both men and women and 
also a twelve-year term policy which can he 
sold on a non-medical basis to men only. The 
new limits are $2500 in any one year, with a 
maximum $5000 for men, and $1500 in one year, 
with a maximum of $3000 for women. 

The term non-medical policy is in the fixed 
size of $2500 and can be sold on a quarterly 
basis only, though the policyholder can make as 
many quarterly payments at one time as he 
desires. 

The purpose of the company in writing this 
policy is to provide a good life insurance cov- 
erage in a form akin to accident and health for 
the benefit especially of accident and health 
agents. 


Joseph Sheppard With Columbian National 

Joseph Sheppard, assistant manager for the 
Metropolitan Life of New York at New Britain, 
Conn., for the last five years, has resigned to 
become general agent for the Columbian Na- 
tional Life, of Boston, at Hartford, with offices 
in the Pilgard building. Mr. Sheppard has 
been in the insurance business since he left 
college, 20 years ago. 





MICHIGAN 
INDIANA 
ILLINOIS 
KANSAS 
MISSOURI 
PENNSYLVANIA 


We want some live wire organizers to 
train salesmen in our monthly pre- 
mium paying Accident and Health 
Department, in above States. High 
grade proposition to men who can de- 
liver—Write at once to 


INCOME GUARANTY COMPANY 
(Stock Compayn) 
Drawer 422 South Bend, Indiana 
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LIFE INSURANCE IN THE FLOOD AREA 
Interest on Mortgage Loans Doubtful—In- 
dustrial Debits Suffer 


Jackson, Miss., June 25.—Further light as 
to how the Mississippi flood situation has 
affected the life insurance companies emanates 
from Clarksdale, Miss. During 1920, one com- 
pany granted a loan of $175,000 on a rich delta 
plantation. In the financial slump which ensued 
the following year, the company was forced to 
foreclose, and has since been unable to dispose 
of its holding. The plantation, although pro- 
tected by a private levee in addition to the gov- 
ernment levee, was inundated, and is still under 
water. All the houses were wrecked, and one 
hundred and fifty negro tenants were driven 
from their homes and scattered in other sec- 
tions. 

While this is an extreme instance, other com- 
panies report that property on which they have 
made loans has been flooded, and as it has been 
impossible for the farmers to plant crops, there 
is slim prospect of collecting the interest on the 
loans during the current year. It will be neces- 
sary to grant extensions, or to foreclose, which 
is nearly always disadvantageous to the com- 
pany. 

As previously reported, the industrial com- 
panies suspended collection of the weekly pre- 
miums in the stricken towns, some of them 
having had entire debits wiped out by the flood. 
Much of this business can be located sub- 
sequently, and some of it perhaps re-instated 
by waving the usual re-instatement require- 
ments. Up to the present, no company has re- 
ported excessive mortality losses as a result 
of the deluge. 

With governmental precautions to prevent 
morbidity, sick and accident companies operat- 
ing in this area will not likely suffer to any 
large extent. 


Life Insurance Simply Explained 


Managers’ Magazine, published by the Life 
Insurance Sales Research Bureau, prints the 
following review of the new book, Life Insur- 
ance Simply Explained, which was written by 
William Alexander and published by The Spec- 
tator Company: 


_ With the general increase of interest in life 
insurance, Mr. Alexander’s textbook on this 
subject renders a real need. He disperses the 
haze of ignorance surrounding, in the eyes of 
the layman, such subjects as the mortality table, 
policy reserve, medical examination, and others. 
The book discusses the technical side of the 
business first and follows with a section on the 
scope and value of life insurance. Finally a 
summary of the services performed by this in- 
stitution is given. 

Although prepared very largely with a view 
to its use in schools, the book will, nevertheless, 
give a very thorough understanding of the basic 
Principles of the business to agents and laymen 
alike. It is short and pleasing to read and satis- 
lactory in its explanations. The repetitions in 
the book are not accidental. Mr. Alexander ex- 
Plains them by quoting Judge Willard Bartlett 
—‘An idea stated in one form may be wholly 
effective, which, stated in a second, may arouse 
interest, and in a third carry conviction.” 

Eprror’s Nore.—Frank L. Jones, former 


President of the National Association of Life 
Inderwriters is preparing a series of lessons 
with appropriate questions, based on the book. 


CONTROL INTERNATIONAL 
LIFE 


Roy C. Toombs Made Chairman of St. 
Louis Company 








MAY MAKE OTHER PURCHASES 





Chicago Banker Said to Contemplate 
Enlarging Present Holding by 
Reinsurances 

Cuicaco, Itt., June 27—A deal was closed 
last week whereby Roy C. Toombs of the firm 
of Toombs & Dailey, investment bankers of 
Chicago, and associates, obtained control of the 
International Life of St. Louis by purchasing 
all of the common stock of the International 
Company, the controlling company. The deal 
involved $1,500,000 it is said, though this has 
not been confirmed. 

Mr. Toombs was made chairman of the board 
of the life company and his brother, George E. 
Toombs was made a director. A. H. Carter, 
former chairman of the board, remains with the 
life company as an active vice-president and ali 
other officers remain, assuring the continuance 
of the company under the present management 
in St. Louis. 





St. Louis, Mo., June 25.—The deal whereby 
Roy C. Toombs, investment banker of Chicago, 
Ill., and associates obtained control of the In- 
ternational Life Insurance Company of St. 
Louis through their purchase of all of the 
2000 shares of common stock of the Interna- 
tional Company of St. Louis, a holding com- 
pany, is expected to be followed very shortly 
by the purchase of other life insurance com- 
panies that will be merged with the Interna- 
tional Life to form one of the greatest life in- 
surance organizations in the West. 

Because of his pending purchases of other 
companies Toombs and the officers of the Inter- 
national Life Insurance Company have declined 
to reveal the price paid for the International 
Company stock. 

However, in the financial circles of St. Louis 
and Chicago it is reported that the price 
paid for the International Company was ap- 
proximately $2,500,000, or $1250 a share for 
each of the 2000 shares of common stocks. 
Some reports have placed the sale price as high 
as $3,000,000. 

The International Company of St. Louis was 
formed by Massey Wilson and Jacob L. Babler 
in 1921, with an initial investment of $2000, 
which was represented by the 2000 shares of 
common stock. The company was also author- 
ized by its charter to issue $2,800,000 of 8 per 
cent preferred stock. It was organized to 
purchase and liquidate small insurance com- 
panies and in its inception it had no direct 
connection with the International Life Insur- 
ance Company of St. Louis. 


J. Ware Walker Alabama State Manager 
for Royal Union 

J. Ware Walker, a successful general agent 

in the Southwest for many years, has been ap- 

pointed Alabama State manager for the Royal 

Union Life Insurance Company, of Des Moines. 


If 


Putting Up Two Buildings 
(Concluded from page 7) 
to rank in the very front of the many famous 
buildings of which the Empire in general, and 
Canada in particular can boast. 

The building will occupy the site previously 
occupied by the Williams Deacon Bank, the 
United States Extension Lines, and other com- 
panies, having a frontage of 108 feet on Cock- 
spur street and 105 on Pall Mall. It will be 
of the most modern type of office construction 
and consist of nine stories. The design will be 
Grecian, conforming to the type adopted by 
the Canadian Government building. The main 
entrance hall, corridors and stairway are to be 
of marble. There will be no woodwork used, 
steel taking its place in the case of doors, win- 
dow frames, etc., while the elevator shafts will 
be steel enclosed, the danger from fire being 
thus reduced. 

The architects are Septimus Warwick of Lon- 
don, and A. J. C. Paine of Montreal the Sun 
Life architect, both of whom will be present 
at the ceremony. 

In addition to President Macaulay the fol- 
lowing officers from head office will be present: 
A. B. Wood, vice-president; D. L. Macaulay, 
son of the president, and assistant secretary of 
the company ; and P. W. Ward, assistant super- 
intendent of agencies. The Canadian Depart- 
ment of Insurance will be represented by George 
D. Finlayson, superintendent, who was a speaker 
at the International Congress of Actuaries which 
has just been concluded. 


Life Insurance Is Light 

Darwin P. Kingsley, president of the New 
York Life Insurance Company, has collected a 
number of his recent addresses and writings 
and published in a volume entitled Life Insur- 
ance Is Light. The title is taken from the title 
of an address made before the National Asso- 
ciation of Life Underwriters at the annual meet- 
ing of that body in Atlantic City last Septem- 
ber. The book is very handsomely bound and 
contains nearly 450 pages. 

Like several similar collections previously 
published, the book is not for sale, but was 
privately printed for distribution among agents 
of the New York Life Insurance Company. 
The volumes preceding were, The First Busi- 
ness of the World, Militant Life Insurance and 
Let Us Have Peace. 


Anthony Overton Wins Spingarn Medal 

Anthony Overton, president of the Victory 
National Life Insurance Company, of Chicago, 
was recently awarded the Spingarn Medal, 
which is annually awarded to the United States 
citizen of African descent deemed to have 
most signally distinguished himself or herself 
in some honorable field of human endeavor. 

The National Association for the Advance- 
ment of Colored People says that the medal 
was awarded to Mr. Overton, “because of his 
success in a long business career and for the 
crowning achievement of securing the admis- 
sion of the Victory Life Insurance Company 
as the first negro organization permitted to do 
insurance business under the rigid requirements 
of the State of New York.” 
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NEAL BASSETT, President JOHN KAY, Vice-Pres. 


A. H. HASSINGER, Vice-Pres. 


WELLS T. BASSETT, Vice-Pres. 





FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 

THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 


Western Department 
H. A. CLARK, Manager 
844 Rush Street 
CHICAGO, ILL. 


Newark, N. J. 


HOME OFFICES: 
Philadelphia, Pa. 
Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. 


Pacific Department 
W. W. & E. G. POTTER, Managers 
60 Sansome Street 
SAN FRANCISCO, CAL. 


LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 














Security Mutual Casualty Company 


December Thirty-First, 1926 
ASSETS 


Bonds and Stocks (Market Value)............. $7,465,665 .00 
eee RIN oe a, Patan ht ata) cis sere 20: nig 30,000 .00 
Accrued Interest on Investments.............. 101,665 .74 
(Cash in Bank and OFi0es. ....... oc. ce cc ccc cece 1,199,252 .06 
Premiums in Course of Collection.............. 399,390 .22 

Deposit with Workmen’s Compensation Board, 
PYOVENCS OF MARITODR. 2... oaic ccc ecccccccces 2,444.91 
$9,198,417 .93 

LIABILITIES 

Net Special Reserve for all Liabilities.......... $5,894,895 .79 
RIRPRRE UNO PRUMANINEIAS 5 5 55s 0 oa 90-010 ecrcie ce seise 611,616.08 
Reserve for Taxes and Expemses............... 39,554.69 
Unabsorbed Premium Refund declared (Not paid) 42,351 .37 
i MEI ios cab cule tiaks ha mwiaswcw sues 2,610,000 .00 


$9,198,417 .93 


Unabsorbed Premiums Returned to Policyholders 
LEMMON MWR AS <6. etc ich irre oti bree lulerese, < Glen $8,000,000 .00 


Fundamentally Right Economically Operated 
Financially Sound 


HENRY W. IVES & COMPANY 


75 FULTON STREET NEW YORK 
UNDERWRITING MANAGERS 
FOR THE UNITED STATES 
FOR EXCESS AND REINSURANCE 


OUR FACILITIES 
Treaty or Facultative and or Excess for Automobiles, General and 
Eivater 
Workmen’s Compensation 
Fidelity and Surety and Robbery 
Burglary, Theft and Larceny 
Personal Accident and Health 
Water Damage 
sana A Damage including Liability 
Self-Insurers Catastrophe 











William Alexander’s Latest Book 


“He who runs may read’ William Alex- 
ander’s latest book entitled LirE INSURANCE 
StmpLy EXPLAINED, for it is clear and simple 
and is only 90 pages in length. 

Business men are busy men, but they 
ought to know something about the most 
important of industries even if they have no 
intention of securing the protection that life 
insurance offers. 


This little book is designed— 
1. For busy men. 
2. For the instruction of new agents. 


3. For successful agents to hand to impor- 
tant clients. 


4. For schools and insurance classes. 
ORDER YOUR COPY NOW! 
Price, per copy, cloth binding, $1 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 
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FIRE INSURANCE 





‘ 


F. C. HATFIELD’S TALK 





Secretary of Phoenix Explains Aims 
of Eastern Underwriters Associa- 
tion 





CALLS IT “AGENCY INSURANCE” 





Organization Is Guarantee of Stability for 
the Business, He Says 
[By a STAFF CorRESPONDENT] 

Potanp Sprinc, ME., June 24.—Addressing 
the closing session of the annual meeting of 
the New England Associations of Insurance 
Agents, here at the Poland Spring House yes- 
terday, Frank C. Hatfield, secretary of the 
Phoenix Insurance Company, Hartford, dis- 
cussed “The Eastern Underwriters Association” 
and made a plea for its support. That body, 
declared Mr. Hatfield, hopes to simplify under- 
writing laws, rules and regulations, of which 
there is now such a multiplicity in the fire in- 
surance business; will strive for a more gen- 
eral use of the co-insurance factor; and will 
make a strenuous effort in the direction of more 
equitable loss adjustments. 

“The Eastern Underwriters Association is 
agency insurance, guaranteeing stability for the 
business you have chosen for your livelihood,” 
said the speaker in urging his hearers to extend 
their fullest measure of co-operation to that 
organization. Dealing with the difficulties 
experienced by the companies, Secretary Hat- 
field declared that the fire insurance companies 
had, in the past 6 years, paid out $145,000,000 
more in losses and expenses than they received 
in premiums. He pointed to the fact that 
despite this, the average rate for fire insurance 
has dropped from $1.10 in 1919 to about 93 
cents last year. 

Speaking of the E. U. A. as it will affect 
policyholders, Mr. Hatfield said that the pol- 
icyholders will benefit by the better distribution 
of the fire loss which he expects to result from 
reforms instituted by the new organization. It 
will also, he insisted, eliminate the destructive 
competition which has come about through the 
greed for premium volume. 


F. M. Mikell to Retire 

Franklin M. Mikell, for many years assist- 
ant manager of the Southern department of 
the Royal Insurance Company, will retire as of 
June 30. He has been associated with Milton 
Dargan, manager, since 1894, first with Lan- 
cashire Insurance Company, and, since 1902, in 
his present capacity. He is well-known in the 
Southern field. 


R. Y. Sketch Heads Chartered Institute 

At the annual conference of the Chartered In- 
surance Institute, of England, held at Notting- 
ham, on Friday, June 17, 1927, R. Y. Sketch, 
F.C.I.1., general manager of the Phoenix As- 
surance Company, Ltd., was elected president. 





Boston Agents Awaiting Decision of East- 
ern Underwriting Association 

Boston, Mass., June 27.—There is very little 
talk in the open in Boston as to what the agents 
have proposed to the Boston committee of the 
Eastern Underwriters Association and which is 
before that body for consideration. It was 
stated last week that the committee has the mat- 
ter under advisement, both as to what the Board 
agents propose and what Class A agents (Met- 
ropolitan Boston) want. 

The Class A Agents Association committee 
is asking for a uniform rate of commission 19 
all policy writing agents, or, in other words, 
that the same principle of determining commis- 
sion be established in Metropolitan Boston as 
has been established in the old Eastern Union 
territory. This would mean that the old policy 
writing agents would be placed on exactly the 
same basis. It is of interest that the meeting 
in New York on the 21st of this month with the 
Boston committee marks the first time in 
eighteen years that a group of company repre- 
sentatives have sat down with representatives 
of Class A agents to discuss insurance problems 
in this territory. 


Virginia Rate Commission in Session 

RicHMonD, VaA., June 27.—Virginia fire in- 
surance rates in effect are being studied at the 
Capitol by the commission appointed by Gov- 
ernor Harry Flood Byrd to investigate fire, 
liability, casualty and workmen’s compensation 
insurance rates in the State. While the com- 
mission has been in session for some time, it 
has not made public any of its findings. 

Testimony relative to fire insurance rates was 
given by E. W. Spencer, manager of the Vir- 
ginia inspection and rating bureau. According 
to O. E. Jordan, of Dublin, a member of the 
commission, who declined to make a statement, 
the commission has not digested the evidence 
in such a manner.as would justify it in making 
any comment. 

So far nothing has been done by the commis- 
sion toward its inquiry into rates on liability, 
casualty and workmen’s compensation. Later 
it will hold public hearings in connection with 
its investigations of these matters. 


Massachusetts Arbitration Law 

Boston, Mass., June 27.—New and amended 
provisions in the law pertaining to arbitration 
under the Massachusetts standard form of fire 
policy, will go into effect July 18. The new 
law amends section 100 of chapter 175, General 
Laws, and adds two sub-sections thereto; also 
section 101, to which seven sub-sections are 
added. The changes and additions provide a 
well defined method of procedure for all parties, 
determine the liability for the third referee’s 
charges, and extend the authority of the com- 
missioner of insurance. Claims arising prior 
to the effective date do not come under the new 
law. 
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REORGANIZES SOUTHERN 
OFFICE 


L. & L. & G. Announces Changes in 
New Orleans 








J. G. PEPPER RESIGNS 





R. H. Colcock Made Manager—E. S. Wag- 
gaman Comes to New York 

Following a conference with Hugh Lewis, 
general manager of the Liverpool and London 
and Globe Insurance Company, who recently 
visited America, Harold Warner, United States 
manager, and president of the “Star” and “Fed- 
eral Union,” announces that effective August 1, 
1927, a portion of the detail work of the South- 
ern department will be transferred to New 
York. The supervision of the important interest 
of these companies in the City of New Orleans 
and vicinity, will continue to be centered in that 
city as at present. 

Manager J. G. Pepper, after forty-four years 
of association with the company, is, at his re- 
quest, being retired from active service, and his 
many friends throughout the territory where he 
has been so long and so favorably known will 
be pleased to learn that he will be rewarded 
with this well merited relief from managerial 
duties. Following its usual custom, the com- 
pany has made generous provision for his re- 
tirement. 

Mr. Pepper will be succeeded as manager at 
New Orleans by R. H. Colcock, Jr. During the 
last thirty years Mr. Colcock has occupied vari- 
ous position with the Liverpool and its affilia- 
tions in the field and in the office, and latterly 
as assistant manager. He is progressive and 
devoted to the company’s interests, and he has 
an extensive acquaintanceship throughout the 
territory. Under the new arrangement, with 
much of the office detail handled in New York, 
an opportunity will be afforded for him to main- 
tain more intimate contact with the field and 
agency staff. Mr. Colcock’s extended experi- 
ence admirably fits him to discharge the respon- 
sibility of his new position. 

E. S. Waggaman, deputy assistant manager, 
will remove to New York with the title of as- 
sistant manager, having immediate supervision 
of the operations in the Southern department 
territory. Mr. Waggaman has spent his entire 
business life with the company and is an expe- 
rienced executive. 

This transfer contemplates that supervision 
of a portion of the underwriting work hereto- 
fore centered at New Orleans will be handled 
in New York, together with accounting and 
statistical activities. This concentration under 
the general jurisdiction of United States Man- 
ager Warner will result in increased efficiency, 
and it is expected the companies will assume a 
more aggressive policy. : 

No change is contemplated as regards the 
present field staff. 
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New England Meeting 
(Concluded from page 3) 


average rate for the United States has dropped 
from 97 cents to 93 cents in the past few years. 
Company members of the National Board of 
Fire Underwriters spent $1,500,000 in fire pre- 
vention last year, declared Col. Burpee but in 
the face of this, the per capita fire loss in New 
England was about $5.13. Racial tendencies 
toward arson and carelessness should be penal- 
ized by increased rates, he urged, and the pub- 
lic should be widely informed of the reason 
for such increases. Touching on insurance 
taxation, Col. Burpee said that National Board 
Company members last year were taxed $21,- 
151,000, of which only about 5 per cent went to 
pay the costs of insurance supervision and 
regulation. The address made by Sidney R. 
Kennedy, president of the Buffalo Insurance 
Company, was fully summarized in THe Spec- 
TATOR last week, together with a story of the 
banquet meeting held Tuesday night. 

O. H. Patton, of the United States Chamber 
of Commerce, took the program place of James 
L. Madden, vice-president of the Metropolitan 
Life, who was unable to attend, and described 
the work of the insurance department of that 
body saying that it holds the greatest promise 
of all divisions of the chamber. The 344 in- 
surance company members of the insurance de- 
partment of the chamber have over $10,000,- 
000,000 in assets and the number of members 
has increased about 100 per cent in 5 years. 


Auto CLuB INSURANCE 

The annual address of President Faulkner, 
of the convention, opened the first formal bust- 
ness session Wednesday morning. Mr. Faulk- 
ner declared that the New England Advisory 
Board is opposed to compulsory insurance of 
any kind and that, as far as this applied te 
automobiles, the right way to eliminate acci- 
dents is to eliminate reckless and unfit drivers. 
The Massachusetts law does not prevent auto- 
mobile accidents, he said, and does not protect 
against unlicensed or stolen cars of other States 
Dealing with the efforts of automobile clubs to 
go into the insurance business, Mr. Faulkner 
said that this movement was growing and de- 
clared that the Inter-Insurance Exchange of 
the Automobile Club of Southern California 
had a premium income of $3,879,725 in 1926, 
while the Chicago Motor Club had premiums of 








$2,263,348 in the same time. On this point, 
the speaker said: 

Automobile clubs were originally organized 
for civic purposes and to protect against unfair 
legislation. A motor club may play a very 
important part and be very helpful to its com- 
munity and the members, but it has no more 
right to go into the insurance business than it 
has to sell gasoline, automobiles, supplies, gro- 
ceries or drygoods. 

Frank L. Gardner, president of the National 
Association of Insurance Agents, urged the 
convention members to militate against the auto- 
mobile club insurance trend by joining such 
clubs and explaining their views to fellow mem- 
bers. “Join your local automobile club and 
your local chamber of commerce,” urged Presi- 
dent Gardner. Greetings were sent to the New 
England Association of Fire Chiefs, in session 
at Portland, at the suggestion of James L. Case 
of Norwich. An inspirational talk by Rev. 
Garfield Morgan of Lynn closed the session. 


Last Day’s EvENTS 

At the meeting on Thursday, addresses were 
made by Frank C. Hatfield, secretary of the 
Phoenix Insurance Company, on “The East- 
ern Underwriters Association”; Franklin H. 
Wentworth, secretary of the National Fire 
Protection Association, on “The Next Step in 
Fire Prevention’; W. J. Fortune, vice-presi- 
dent of the National Shawmut Bank of Boston, 
on the work of the New England Business 
Council in conserving industries in that terri- 
tory, and Spencer Welton, president of the 
New York Indemnity Company, who took the 
place of E. M. Allen, vice-president of the Na- 
tional Surety, who was prevented from attend- 
ing by the illness of Mrs. Allen and to whom 
a message of sympathy was sent. What the 
New England Associations mean to guests was 
discussed by C. W. Elwell, chairman of the 
executive committee of the New England Ex- 
change; to special agents, by A. J. Murphy, 
special agent of the Security Fire; to local 
agents, by E. J. Cole of Fall River, and to the 
press, by Charles E. Belcher, president of the 
Standard Publishing Company. Mr. Belcher’s 
talk was in the form of a paper which, in his 
absence, was read by J. E. Traill of Burling- 
ton. The addresses of Mr. Welton and Mr. 
Hatfield will be found elsewhere in this issue. 
Entertainment consisted of bridge and golf 
tournaments, the White Revue of 1927 and an 
afternoon concert by the Lewiston Boys’ Band. 
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MARQUETTE NATIONAL LIQUIDATION 
H. U. Bailey to Go to Switzerland to Close 
Up Affairs There 

Cuicaco, It., June 27.—A period of calm ap- 
pears to have overtaken the liquidation of the 
Marquette National Fire of Chicago and a delay 
of three months or more will be necessary be- 


fore active dissolution can begin. In the mean- 
time a large force of accountants is busy on the 
books of the company trying to determine the 
unearned premiums of the company, owing to 
the 80,000 or more policyholders and the funds 
to be expected from the Continental Insurance 
Company from its reinsurance of 75 per cent 
of the Marquette risks. 

The liquidation is being handled by H. J. 
Bailey, brother of H. U. Bailey, director of 
trade and commerce, with the aid of Edward 
J. Hennessy, attorney. Mr. Bailey, Mr. Hen- 
nessy and Judge Walter P. Steffen, who ordered 
the liquidation, held a conference last week and 
it was decided that the final date for filing of 
claims would not be set until after the opening 
of the fall term of court. 

Mr. Hennessy declared that conditions of 
the company appear favorable and that there is 
no reason for dispelling the belief that the com- 
pany will be able to pay all losses. This how- 
ever will depend largely on the amount accruing 
from the Pittsburgh Fire which is being liqui- 
dated in Pennsylvania and of which the 
Marquette owns 80 per cent of the stock. 

H. U. Bailey is planning to leave for Zurich, 
Switzerland, soon after the legislature closes 
its session to wind up the affairs of the 
Marquette’s disastrous foreign venture. 


Illinois Tax Case 

Cuicaco, Itt., June 28—The Hanover Fire 
Insurance foreign fire tax case, sent to the 
Supreme Court of Illinois by the United States 
Supreme Court, has been remanded to the 
Superior Court of Cook county for retrial. 
The case involves construction of the State fire, 
marine and navigation act taxing insurance com- 
panies on net receipts. It was held by the 
United States Supreme Court that such taxa- 
tion without equalization was denying foreign 
fire risk concerns fair protection. 

In sending the case back to the Chicago 
court the State court directed that the tax 
should be equalized and should be subject to 
ine 50 per cent reduction in the same manner 
as other property assessed for taxation. 















¢ INSURANCE IssuED [Hf 


























LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 











MAN IN HIS HOME TOWN. THINK IT OVER! 












smienets IT 

Fire Automobile Ti 
Tornado Windstorm [If 
Rent and Rental Values UL 

| Explosion and Riot H 
Use and Occupancy [iff 
Sprinkler Leakage [if 
Tourist Baggage Hi 

Ps Marine ITI 











SS ee ee SS a SE) SE) SER, DE SO 
—— Lee * met F ae * ee $ cee $ Se § S$ Sere See Se See ee | Se, $ Seen bee, Se} eee 











June | 








HEAD: 
George 


CHIC. 
presider 
was ele 
Marine 
ers and 
fices, a 
Hardin: 
Bulkley 
signed 1 
and as 

Nine 
Mr. Bu 
Lininge: 
W. B. ] 
of Spr 
Chicope 
Rapids, 

Other 
elected 
presiden 
ond vice 
tion; V 
dent; I 
Hebert, 
E. Stee! 
and Rol 
Francis 
assistant 
cago ma 
E. Varl 
G. Frazi 
field, ag 

The e¢ 
Bulkley, 
Cruttenc 

The c 
as follo 
sin and | 
business 
the Spr 
territory 
inger, C 


DEATH 
Superin 
Lil 
Josepk 
agencies 
National 
affiliated 
and the 
Hospital 
evening, 
Mr. L 
weeks a 
appendic 
which re 
He wi 
ing to ¢ 
his educ: 
At the 
of the G 
National 
this mon 
tinuous 
as an of 
the one 





‘p- 
he 
ay 
ye~ 
n- 
he 
he 
to 
ds 
ce 


of 
rd 


N- 


ad 


“— = 7 & 














June 30, 1927 


THE SPECTATOR 


Fire Insurance 

















HEADS MICHIGAN FIRE AND MARINE 
George G. Bulkley Elected—Many Other 
Changes Announced 

Cuicaco, Itt., June 27.—George G. Bulkley, 
president of the Springfield Fire and Marine, 
was elected president of the Michigan Fire and 
Marine at a special meeting of the stockhold- 
ers and directors held recently at the home oi- 
fices, according to an announcement made by 
Harding & Lininger, Western managers. Mr. 
Bulkley succeeds D. M. Ferry, Jr., who re- 
signed that office, but will continue as a director 
and as a member of the finance committee. 

Nine new directors were elected, including 
Mr. Bulkley, John C. Harding and William H. 
Lininger, Chicago; W. B. Cruttenden, John 
W. B. Brand, F. M. Jones and F. H. Williams 
of Springfield, Mass.; Emerson G. Gaylord, 
Chicopee, Mass., and Frank G. Row, Grand 
Rapids, Mich. 

Other officers and departmental managers 
elected include: Edwin J. Booth, first vice- 
president and treasurer; Harry E. Everett, sec- 
ond vice-president and secretary of the corpora- 
tion; Walter B. Cruttenden, third vice-presi- 
dent; Edwin H. Hildreth and William A. 
Hebert, secretaries; Carroll L. Garnett, Fred 
E. Steele, Alfred L. Mooney, Ralph S. Howe 
and Robert W. Crowther, agency secretaries ; 
Francis H. Williams and Frank A. Schlesinger, 
assistant treasurer; Harding & Lininger, Chi- 
cago managers; Edwin G. Carlisle and Charles 
E. Varley, assistant Chicago managers, and EF. 
G. Frazier, Chicago, and Sidney F. Law, Spring- 
field, agency superintendents. 

The executive committee includes: Messrs. 
Bulkley, Booth, Harding, Everett, Lininger, 
Cruttenden, J. V. Oxtoby and P. M. Bowen. 

The company’s business territory was divided 
as follows: Ohio, Indiana, Illinois, Wiscon- 
sin and Michigan agencies to report to Detroit; 
business in East and South to the head office of 
the Springfield and business in the Western 
territory under direction of Harding & Lin- 
inger, Chicago. 


DEATH OF JOSEPH M. DECKERT, JR. 
Superintendent of Agencies of the National 
Liberty Dies After Short I!Iness 


Joseph M. Deckert, Jr., superintendent of 
agencies in the Western Department of the 
National Liberty Insurance Company and its 
affiliated companies—the Baltimore American 
and the Peoples National, died at St. John’s 
Hospital, Long Island City, N. Y., Wednesday 
evening, June 22. 

Mr. Deckert went to the hospital just three 
weeks ago suffering from a sudden attack of 
appendicitis. Heart complications developed 
which resulted in his death. 

He was born in Texas, July 19, 1878; mov- 
ing to Chicago at an early age and receiving 
his education in the public schools of that city. 

At the age of sixteen he entered the employ 
of the Germania Insurance Company (now the 
National Liberty), having on the thirteenth of 
this month completed thirty-three years of con- 
tinuous service in this company. Starting in 
as an office boy, he held every position up to 
the one which he held at the time of his death. 


CHIEF OF EXECUTIVE COMMITTEE 
Percival Beresford Honored in National 
Board 


Percival Beresford, United States manager of 
the Phoenix Assurance Company, was elected 
chairman of the executive committee of the 
National Board of Fire Underwriters at its 
meeting last week. It was the first meeting 
of the committee since the annual meeting of the 
board late in May. No other regular meetings 
of the committee will be held until fall. The 
Board late in May. No other regular meetings 
and only routine business was transacted. 

Mr. Beresford succeeds George G. Bulkley, 
president of the Springfield Fire and Marine 
Insurance Company, of Springfield, Mass., who 
was recently elected president of the Board. 
Mr. Beresford takes office at a time when the 
National Board is undertaking a much broader 
program of activity than heretofore. 


IMPOSES EXTRA TAX 
South Carolina Town Passes Burdensome 
Ordinance 


CotumBiA, S. C., June 25.—South Carolina, 
which seems infested with enemies of insur- 
ance, is seeking to add yet another burden to 
the companies licensed in that State. A new 
city council has been elected in the city of 
Greenwood, and an ordinance has been intro- 
duced imposing a tax of $10 on the first $1000 
of premiums collected in that city by every life, 
fire and casualty company, and a tax of $2.50 
on each additional $1000 or fractional part 
thereof. The ordinance as drawn deces not 
merely apply to premiums paid by residents of 
the municipality of Greenwood, but every pre- 
mium paid to agencies situated in that city. 
This is in addition to all State and county taxes, 
and in some instances would mean triple, cr 
quadruple, taxation of premiums. 





LIQUIDATION TO PROCEED 
United Lloyds, Bankers Lloyds and Pre- 
ferred Underwriting Company Ordered 
Dissolved 


Cuicaco, Int., June 29.—Liquidation of the 
United Lloyds of America, the Bankers Lloyds 
of America, which is the unlicensed subsidiary 
of the former, and the Preferred Underwriting 
Company, the attorney-in-fact for the two com- 
panies, was formally ordered last week by Judge 
Oscar Hebel in Superior Court. The liquida- 
tion was granted on petition of Attorney-Gen- 
eral Oscar Carlstrom, acting for H. U. Bailey, 
director of trade and commerce. 

Mr. Bailey as required by law, was appointed 
liquidator, and a special receiver will be ap- 
pointed soon to close out the two companies, 
which will proceed under the legal supervision 
of William C. Clausen, assistant attorney-gen- 
eral. 

The liqaidation bears out the statement of 
the attorney-general and Mr. Bailey, soon after 
the Marquette National Fire was ordered dis- 
solved, that the days of lax supervision in IlIli- 
nois are ended. Mr. Carlstrom promised that 
the department soon would proceed against ad- 
ditional companies. 

No protest to the receivership was entered 
by the companies. The assets, according to an 
examination in May, were only $463.54, while 
the liabilities totaled $121,866. 

The United Lloyds was an outgrowth of the 
Preferred Reciprocal Insurers of Chicago, and 
its history is both interesting and mixed, ac- 
cording to reports. 


T. C. Moffatt Celebrating Anniversary 

T. C. Moffatt & Co. of Newark, N. J., are 
celebrating the twentieth anniversary of the 
organization, of which Thomas C. Moffatt is 
the head. Mr. Moffatt is widely known as a 


former president of the National Association 
of Insurance Agents, 








YOU never have to explain to a 
client why you chose the HOME 
FIRE AND MARINE INSURANCE 
CoMPANY. Nothing will ever 
occur to demand an explanation_ 
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We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 





Great American 
Insurance Company 


Choot Now Pork Cis 


Your Y 
Company INCORPORATED - 1872 Company 


STATEMENT JANUARY 1, 1927 


$12,500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23.110,445.67 


NET SURPLUS 


17.628,138.96 
53.238,584.63 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$30,1 28,138.96 


$185,174,967.15 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
310 S. Michigan Ave., Chicago, Ill. 233 Sansome Street, San Francisco 
CG. R. STREET, Vice-President CLIFFORD CONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANGCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO— Wm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 

















Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 
benefits—dividends—non-prorating and non-cancellable features—Backed 
by a second to none claim paying reputation. 

To real producers, high first commissions, substantial renewals and bonus. 
Exceptional eg coven for distriet mnagaesr now in Illinois, Kentucky 
California and Colorado. 


360 North Michigan Ave., Chicago, Illinois 











THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 











CENTRAL SURETY AND 
INSURANCE CORPORATION 


Home Office—Kirkwood Bldg., Kansas City, Mo. 
Capital and Surplus, $1,011,220.93 





FIDELITY AND SURETY 
MISCELLANEOUS CASUALTY INSURANCE 





Writing business in forty states and with U. S. Government 
Methods—simple, direct and free of red tape 


FRED W. FLEMING DENNIS HUDSON 
President Vice-President and 
Manager of Agencies 
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CURRENT FIRE INSURANCE PROBLEMS 


Developments of Importance to Fire Insurance Companies 


BEHA’S MEMO ON STOCK OWNERSHIP 

An interesting development in the fire insur- 
ance world during the past month has been the 
adoption by the New York Insurance Depart- 
ment of a plan whereby a demonstration will 
be made of the manner in which Section 16, 
of the New York Insurance Law, would affect 
certain companies of other States, if that sec- 
tion applied to such companies, instead of only 
to domestic companies of New York State. 

Section 16 provides, in part, as follows: 

In the case of a stock insurance corporation, 
other than life, it may invest not more than 
fifty per centum of its surplus funds directly 
in the stocks of other insurance corporations. 
Such domestic insurance corporation other than 
life may invest in or loan its funds on the 
stocks, bonds or other evidence of indebtedness 
of any solvent institution incorporated under 
the laws of the United States or of any: State 
thereof, notwithstanding that such _ institution 
has an investment, interest or equity of any 
nature or description in the stocks of any in- 
surance corporation or corporations, including 
the stock of the investing insurance corporation, 
provided that such investment, interest or equity 
is not in the aggregate in é€xcess of five per 
centum of the total gross assets of such institu- 
tion. In determining the condition of any do- 
mestic insurance corporation investing its funds 
as herein permitted in the stock of an insurance 
company, the Superintendent of Insurance shail 
only allow such stocks as an asset at the value 
ascertained by dividing the aggregate amount of 
the surplus and capital of such insurance com- 
panies by the number of its shares of capital 
stock issued. 

A few New York State companies have had 
surplus funds or contingency reserves reduced 
by the application of section 16, but not to any 
serious extent. 

In the cases of several companies located in 
other States, which are not specifically covered 
by Section 16, the New York Insurance Depart- 
ment, in its forthcoming report, will demon- 
strate by means of footnotes how these certain 
companies’ surplus funds and capital would be 
affected if such companies were subject to the 
operation of section 16. In several instances the 


effect would be to wipe out the entire surplus 
and part of the capital of particular companies, 
materially reducing the surplus funds of other 
companies. 





It may be that the purpose of thus directing 
attention to the manner in which section 16 
operates is to show the possible effects of the 
law if its scope should be extended to include 
other State companies licensed in New York 
State, and thus to prepare such companies for 
conditions which would arise under such an ex- 
tension of the scope of the law, or to prepare 
the way for the elimination of the portion of 
the law above quoted. 

The United States branches of foreign com- 
panies, if owning American insurance stocks, 
would doubtless also be affected in the same 
manner as companies of other States. 


There are those who have been close ob- 
servers of affairs in the insurance world for 
many years, who contend that no credit what- 
ever should be allowed to fire insurance com- 
panies in their assets, for stocks of other fire 
insurance companies or holding concerns whose 
investments include fire insurance companies’ 
stocks, their contention being that, in case of 
a conflagration in which both the owning and 
the owned companies are involved, the stock of 
the owned company might quickly become worth- 
less as a loss-paying resource for the owning 
company. 

On the other hand, it might be feasible for 
the business of affiliated companies to be so 
conducted by conservative underwriters as to 
eliminate this chance of loss by a single con- 
flagration, by avoiding the writing of any insur- 
ance, or any considerable amount of insurance, 
by one company in the same city in which the 
other company is operating. However, this 
question is an important one both for the com- 
panies and the policyholders. 


MULTIPLE LINE STATISTICS IN- 
COMPLETE 


Securing positive and complete records on the 
special line insurance written by fire insurance 
companies seems to be an impossible task. In 
the interest of accuracy and a proper experience 
upon which to base future rates, it would seem 
desirable that steps be taken, either by company 
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associations or by State Insurance Department 
ruling, to come to some recognized accord as 
to just what coverages should be included un- 
der the various subdivisions. It is evident that 
many companies include under inland marine 
risks which other companies classify as tourist 
baggage, etc., and some include under motor 
vehicle what others consider inland marine, and 
so on, ad infinitum and ad absurdum. The rec- 
ords of the New York Insurance Department, 
for instance, show that there were seven com- 
panies writing parcel post insurance with a pre- 
mium income of $39,000 and a loss ratio of 39.86 
per cent. In tourists’ baggage there are nine 
companies showing a combined premium income 
of $45,000 and a loss record of 39 per cent. 
There are seven companies writing water dam- 
age insurance with a premium income of $43,- 
000, a loss ratio of 31 per cent. Four companies 
write rain and flood insurance, their income was 
$533,000 and the loss ratio was 71 per cent. In 
response to a subscriber’s query, this office called 
up ten different groups of companies domiciled 
or with their head offices located in New York, 
and in each case, in response to the query “Do 
you write the four classes mentioned?” the com- 
panies answered, “Yes.” If they do, how do 
they classify these premiums in their annual 
statements ? , 


NEW YORK CITY FIGURES 


The business of the 206 companies enrolled 
in the New York Fire Insurance Exchange, 
submited at a recent meeting, show but a slight 
change in the loss ratio. In fact, the loss ratio 
over the last five years has shown little trend 
towards fluctuation. The 1926 figures for pre- 
miums and liability assumed show a gain in 
comparison with the corresponding items for 
1925. The average rate regardless of ¢erm, on 
the other hand, shows a distinct drop, as against 
the preceding year. The figures for both years 
are as follows: 


; 1926 1925 
PYEMUGMR cs ccidcicsecs $47,600,031 $45,761,037 
Liability assumed ...... 8,011,167,702 7,062,989,213 
Losses incurred ......... 26,370,652 24,876,289 
Average rate regardless of 
ve reer pre er ere 55.4% 54.36% 
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AGRICULTURAL INSURANCE COMPANY 
Watertown, N. Y. 
Directors Vote Capital Increase 

The Board of Directors of the Agricultural 
Insurance Company of Watertown, N. Y., have 
recommended to the shareholders of the com- 
pany a plan whereby the capital of the com- 
pany may be increased from $1,000,000 to $2,- 
000,000. It is, in brief, proposed to declare a 
stock dividend of $500,000 and issue $500,000 
and issue $500,000 new stock at three for one, 
which will bring to the company $1,500,000 new 
money. Of this amount, $1,000,000 will be for 
surplus and would mean an increase in that fund 
after replacing the $500,000 transferred to cap- 
ital account. The company would then have 
capital of $2,000,000, surplus of $3,000,000, a 
contingency reserve of $500,000 and assets of 
over $12,000,000. 

It is also proposed to change the par value 
from $50 per share to $25 per share and the 
directors contemplate paying a rate of $4 per 
share per annum, which is equivalent to the 
rate of dividend on the present capital. This 
means that shareholders will have an option to 
purchase one share of stock for each three 
shares held (after the stock dividend) at $75 
a share, which will yield them a return of 5.33 
per cent. This is below the current market 
value of the shares and therefore establishes a 
sale value for the rights. Shareholders selling 
their rights will have the equivalent of a gener- 
ous extra dividend and those who take up their 
new stock have an investment yielding better 
than the average. 

P. H. Willmot, president of the Agricultural, 
says: 

The management hopes to secure some of the 
new shares to sell to agents of the company at 
a favorable figure. There has been more or 
less demand from the agents for shares of the 
company’s stock which could not be supplied 
because the shares have not been available, our 


stock being held so closely here. ; 
All of the foregoing is subject to the ratifica- 


tion of the shareholders who will vote on the 
matter in the near future. 


AMERICA FORE COMPANIES 
New York, N. Y. 
Form Alliance With Fidelity and Casualty 

Ernest Sturm, chairman of the boards of di- 
rectors of the America Fore Companies, and R. 
J. Hillas, president of the Fidelity and Casualty 
Insurance Company of New York, jointly an- 
nounce an arrangement whereby the two com- 
panies have effected an alliance calling for ag- 
gressive: co-operation in business and the issu- 
ance of joint policies. It is an announcement 
of great importance, the deal constituting the 
largest affiliauon of fire and casualty interests 
that the business has ever known. 

Mr. Sturm becomes a director of the Fidel- 
ity and Casualty and Mr. Hillas a director of 
one of the larger of the America Fore group, 
the Fidelity-Phenix. William Woodward, a di- 
rector of the Continental, is also a director of 


the Fidelity and Casualty. John J. Riker and 
Willis D. Wood, directors of the Fidelity and 
Casualty, are also directors of the Fidelity- 
Phenix. 

An indication of the strength and facilities 
which this alliance affords the companies in- 
volved may be gleaned from their combined fig- 
ures. Assets total over $175,000,000, capital ag- 
gregates $26,000,000 and net surplus over $52,- 
000,000; their annual premium income will be 
in excess of $77,000,000. The Fidelity and Cas- 
ualty has been in business for 51 years and 
ranks sixth, in premium income, among the cas- 
ualty companies in the United States. The 
America Fore group (American Eagle, Conti- 
nental, Fidelity-Phenix and First American) is 
large and successful and conspicuous for the 
handling of its finances. With the trend to- 
wards consolidation of fire and casualty inter- 
ests becoming more evident every day, the 
progress of this arrangement will be watched 
by the insurance world with eager interest. 

A joint full cover automobile policy will be 
issued immediately as the first of the activities 
of the affiliated fire and casualty companies. 
BROOKLYN NATIONAL FIRE INSUR- 

ANCE COMPANY 
Brooklyn, N. Y. 
Promotion Plans Under Way 

In Brooklyn, N. Y., a group of real estate 
men and local agents are taking steps to organ- 
ize a fire insurance company to be known as 
the Brooklyn National Fire Insurance Company. 
No further information about the proposed com- 
pany is available at this time. 


FEDERAL FIRE AND MARINE IINSUR- 
ANCE COMPANY 
Denver, Colo. 
Reinsures With Minneapolis Fire and 
Marine 

John M. Wilson has been chosen president of 
the Federal Fire and Marine Insurance Corn- 
pany, Denver, Colo., the company having re- 
cently undergone general reorganization. Rey- 
nolds Brothers of Fremont, Neb., general agents 
for the Minneapolis Fire and Marine in Colo- 
rado, have completed a deal whereby the Federal 
reinsures the chief part of its liability in the 
Minneapolis Fire and Marine. A_ working 
agreement has been established between the two 
companies with James B. Brown, Jr., special 
agent for Reynolds Brothers at Denver acting 
as superintendent of agencies for the Federai 
Fire and Marine. 


GREAT STATE INSURANCE COMPANY 
Dallas, Texas 

Scruggs & Co. Organize New Corporation 

Some rather unusual features are noted in 
the formation of the Great State Insurance 
Company of Dallas, Texas. The company will 
be managed and operated by Gross R. Scruggs 
& Co., well-known general agents in Dallas, 
who organized the Great State in three 
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days, without expense to the stockholders. 

The Great State has already received its li- 
cense which permits it to write all lines except 
life. The company has a capital of $200,000 
with a surplus of like amount. It will enter 
the most prominent towns in Texas and will 
probably accept limited lines of reinsurance 
from other companies in the Scruggs Agency. 

Officers of the new company ase as follows: 
President, Gross R. Scruggs; vice-president, R. 
S. Graham; vice-president and treasurer, S. B. 
Scruggs; secretary, J. S. Yantis. 

The board of directors is comprised of the 
officers and Robert B. Price and O. D. 
Brundage. 


INTER-STATE FIRE INSURANCE COM- 
PANY 
Detroit, Mich. 
Retires from Field—Homeland Organized 

The business, goodwill and agency plant of 
the Inter-State Fire Insurance Company of 
Detroit, Mich., will be purchased by the Com- 
monwealth Insurance Company of New York, 
whose offer to buy was accepted by the stock- 
holders of the Inter-State at a recent meeting. 
The supposition is that, upon completion of the 
deal, the Inter-State will liquidate. 

The Inter-State Fire Insurance Company 
was organized in 1912 by a group of local 
Michigan agents and began business in 1914. 
C. A. Palmer, one-time insurance commissioner 
was president of the company from its incep- 
tion. In 1920 the Inter-State entered into an 
agreement with the Commonwealth whereby 
the latter company reinsured the entire liability 
of the Inter-State, automatically taking over 
the liability as fast as it was written. Under 
this arrangement the Commonwealth has prac- 
tically conducted the business of the Inter-State 
in the field. 

The retirement of the Inter-State has led 
the North British and Mercantile Insurance 
Company of London, England, which owns the 
Commonwealth, to organize the Homeland Fire 
Insurance Company of New York which will 
take over the agencies and business of the In- 
ter-State. The new company has a capital of 
$600,000 and a surplus of $400,000. It has 
already received its license from New York 
State and has applied for admittance to all the 
other States where the Inter-State was oper- 
ating. It will enter several other States later. 


MICHIGAN FIRE AND MARINE INSUR- 
ANCE COMPANY 
Detroit, Mich. 
New Officers and Directors Following 
Change 
The reorganization of the directorate and 
official staff of the Michigan Fire and Marine, 
following the purchase of control by the Spring- 
field Fire and Marine, occurred last Wednes- 
day, when nine new directors representing the 
Springfield interests were elected. Among them 
are the following: George G. Bulkley, presi- 
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dent; Walter B. Cruttenden, vice-president; 
John W. B. Brand, treasurer of the Springfield 
Institution for Savings, a director; F. M. 
Jones, president of the Third National Bank 
of Springfield, a director; Emerson G. Gay- 


lord, of Chicopee, Mass., president of the Cabot . 


Trust Company, a director; John C. Harding 
and William H. Lininger, of Chicago, man- 
agers of the Western department of the Spring- 
field, and Frank G. Row, of Grand Rapids, 
Mich., State agent of the Springfield. 

The directors later elected Mr. Bulkley, 
president of the Michigan Fire and Marine, 
and Mr. Cruttenden, third vice-president. Sid- 
ney F. Law, of Springfield, was appointed 
agency superintendent of the Detroit company. 


OHIO VALLEY FIRE AND MARINE 
INSURANCE COMPANY 
Paducah, Ky. 

Assessment Levied on Stockholders 
As an aftermath to the failure of the Ohio 
Valley Fire and Marine Insurance Company of 
Paducah, Ky., in 1923, stockholders have been 
notified by J. W. Jeffers, receiver for the com- 
pany, that an assessment at par value of the 
stock held, ‘or $10 per share, has been levied 
on them, payable on or before July 15, 1927. 
The letter adds that if not paid then, suit would 
be entered against stockholders for recovery. 
According to Mr. Jeffers, total assets of the 
company are now $97,723 which, after deduct- 
ing expenses for administration, leaves $70,599 
available for payment of the claims of credit- 
ors. The outstanding liabilities of the company 
total $266,435, leaving a deficiency of $195,836. 
The figure given for assets is not positive as 
some of the items may not be worth their face 
value. There is also a possibility of other liabil- 

ities developing in the course of litigation. 


OLD DOMINION FIRE INSURANCE COM- 
PANY, INC. 
Roanoke, Va. 
Announces $500,000 Capital Increase 
The Old Dominion Fire Insurance Company, 
Inc., of Roanoka, Va., has increased its capital 
from $500,000 to $1,000,000. The Old Dominion 
began business in June, 1923, with an initial 
subscribed capital of $100,000 which, through 
increases in 1924 and 1925, was brought up to 
its present mark. The Old Dominion, which 
operates in North Carolina and Virginia, is 
owned and operated by prominent Virginia in- 
terests, the executives of which are allied with 
the Shenandoah Life. H. L. Lawson is presi- 
dent of the company and the vice-president, R. 
H. Angell, is president of the Shenandoah Life 
Insurance Company of Roanoke, Va. 


TRAVELERS FIRE INSURANCE 
COMPANY 
Hartford, Conn. 

Stockholders Approve Capital Increase 

The Travelers Fire Insurance Company, 
Hartford, Conn., will add $500,000 to capital 
and $2,000,000 to surplus, it was decided by vote 
of the stockholders and directors recently. A 
dividend of $4 was declared payable to Travel- 
ers Insurance Company stockholders on July 2. 


NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY, LTD. 
London, England 


Examination of the United States Branch 
by the New York Insurance Depart- 
ment 
3 June 1, 1927. 

Hon. James A. Beha, 


Superintendent of Insurance, 
Albany, New York. 
Sir: 

Pursuant to instructions contained in appoint- 
ment No. 6093 dated February 14, 1927, and 
annexed hereto, I have made an examination 
into the condition and affairs of the United 
States Branch of the North British and Mer- 
cantile Insurance Company, Ltd., of London, 
England, and Edinburgh, Scotland. The fol- 
lowing report showing financial condition, as 
of December 31, 1926, is respectfully sub- 
mitted. 


History and Organization 

The North British and Mercantile Insurance 
Company, Ltd., was organized in 1809 under the 
laws of the Kingdom of Great Britain. The 
United States Branch of this company was es- 
tablished in 1866 and admitted to transact fire 
insurance in the State of New York. In 1916 
the authority to transact business was extended 
to cover marine insurance. 


Cecil F. Shallcross is the United States man- 
ager. The following are assistant managers: 
C. E. Case, W. S. Alley C. R. Perkins and G. 
H. Batchelder. 

The United States trustee in the Central 
Union Trust Company of New York. 

Associated with the United States Branch of 
the North British and Mercantile Insurance 
Company, Ltd., under the same managemert, 
and occupying the same offices, are the follow- 
ing companies: The Commonwealth Insurance 
Company of New York; The Mercantile In- 
surance Company of America, of New York; 
and the Pennsylvania Fire Insurance Company 
of Philadelphia, Pa. 

The head office of the company in the United 
States is located at 150 William street, New 
York city. The marine department is located 
at 13 South William street, New York city. 

The New England, Middle, Southern, Central 
and Western departments are managed directly 
from the New York office. 


Branch offices are located as follows: 


Local branches—Philadelphia, Penna. (Phila- 
delphia and suburbs); Detroit, Mich. (Wayne 
County) ; Chicago, Ill. (Cook County). 

Pacific department—San Francisco, 
(Pacific States, Alaska and Hawaii). 

The company is admitted to transact business 
in all States of the United States, in the Dis- 
trict of Columbia and also in the territories of 
Alaska and Hawaii. In the Pacific department 
policies are also issued under the name of thie 
Vulcan Underwriters. 

The United States Branch issues policies for 
practically all the classes of insurance permit- 
ted under Sections 110 and 150 of the New 
York Insurance Law. 


Calif. 
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Financial Statements 

A statement showing the income and dis- 
bursements for the year ended December 31, 
1926, is attached to this report as an exhibit, 
together with a detailed schedule of premiums 
written and losses paid. 

The following statement shows the financial 
condition of the United States Branch, as of 
December 31, 1926, as determined by this ex- 
amination : 

Ledger Assets 


Book value on bonds and 


t $12,904,750 .80 
Cael 10 O0MIB. 5 5.6060 ce ccs 0 
Cash in banks and trust 


$ 1,050.0 


ree 790,215 .38 
791,265 .38 
Agents’ balances: 
Due from agents, com- 
WN CORR. oc cons 1,989,965 .11 
Due to agents, compan- 
WORE Se oid gacs Geeks 260,510.13 
. . 1,729,454 .98 
Bills receivable: 
Agents’ notes.......... 10,177 .92 
eer 14,449 .97 
—_——_——_—. 24,627 .€9 
Reinsurance recoverable on paid losses... . 18,892.68 
Kansas impounded premiuims............ 42,900 .25 
Advances to agents and special agents. ... 23,437 .00 
Total Ledger Astete.... 065s cc ccces $15,535,328 .98 
Non Ledger Assets 
Interest accrued on bonds............... 148,593 .08 
Market value of bonds and stocks over book 
arr me) ee ae ae 720,180 .47 
Reinsurance recoverable on paid losses... . 29,150 .00 
Interest due on refund of income tax. .... 4,063 .08 
Salvage collected but unapplied.......... 7,404 .38 
Reinsurances recoverable from Reinsurance 
Corp. Ltd., chargeable against reserve 
Sud WN hs Fc biveduceece cans 27,371 .00 


ee CLC ee $16,472,090 .99 


Deduct Assets Not Admitted 
Agents’ balances more than 


three months due... . $67,712.51 
Bills receivable — agents’ 
pet ere te 10,177 .92 
Bills receivable — farm 
notes, past due...... 3,291 .09 
Excess of bills receivable, 
not past due, taken for 
farm risks, over un- 
earned premiums 
Cerner 2,789 .72 
Kansas impounded pre- 
WUE. 6 cased aaneans 42,900 .25 
Advances to agents and 
special agents........ 23,437 .00 
$150,309 .49 
Total Admitted Assets............ $16,321,782 .50 
Liabilities 
Unpaid losses—gross..... $1,582,303 .00 
Less authorized reinsur- 
WE oso coden sens 478,906 .00 


a me ee COL re $1,103,397 .00 


Estimated unpaid loss adjustment expenses 39,818 .17 
Unearned premium reserve.............. 8,360,501 .55 
Expenses, unpaid bills, etc. due or accrued . 22,000 .00 
Reserve for taxes due or accrued including 
$196,300.00 for federal income taxes. . 467,000 .00 
Contingent commissions due or accrued. . . 35,000 .00 
Special reserve for rate cases Kansas, Mis- 
souri and Wisconsin................ 60,000 .00 
Reinsurance recoverable on paid losses due 
from unauthorized companies........ 3,311 .67 
WORMS UNE os Sndivoa aan wade $10,091,028 .39 
Statutory deposit........ $400,000 .00 
DD us fa Sacctmbamnnas 5,830,754 .11 
Surplus to policyholders................. 6,230,854 .11 


$16,321,782 .50 
REINSURANCE RECOVERABLE ON Pap LossEs. 
—The amount of $18,892.68 carried in the 
ledger assets as recoverable from other compa- 
nies was checked with the subsidiary records. 
Of this $3,311.67 was due from companies not 
authorized in New York and has been added 
back as a liability in accordance with the re- 
quirements of the annual statement blank. 
The amount of $29,150.00 was transferred 
from the item reported by the company as re- 
insurance recoverable on unpaid losses, line 7. 


, 
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page 5 of the annual statement, and included in 
this report as reinsurance recoverable on paid 
losses. This is a portion of the total claim 
made by the company for losses recoverable un- 
der an excess loss policy in connection with the 
Florida hurricane. 

INTEREST ON REFUND OF INCOME Tax.—In 
1924 the company received a refund on its 1917 
income tax. A claim for interest on such re- 
fund has been allowed as advised in the Treas- 
ury Department’s letter dated April 8, 1927. 

SALVAGE CoLLecTteD But UNapp.Liep.—Credit 
has been given for salvage collected by the Ma- 
rine department amounting to $7,404.38. This 
amount had been received after certain bor- 
dereaux for the month had been closed, and was 
carried as a suspense item. 

REINSURANCE CorRPORATION, Ltp.—Under a 
reinsurance treaty with the above-mentioned 
company covering marine business, the contract 
provides for a retention of premiums as a re- 
serve for losses. As against a net balance of 
$38,522.35 withheld in the reserve account, the 
North British had reinsurance recoverable on 
unpaid losses amounting to $27,371.00 as of De- 
cember 31, 1926. This amount has been al- 
lowed as a non-ledger asset. 


Liabilities 

Unpaip Losses.—The liability for unpaid 
losses as at December 31, 1926, was established 
after considering the most recent information in 
regard to savings between estimates and pay- 
ments during the first four months of 1927 and 
also late reported losses which were incurred 
prior to December 31, 1926. 

Unpaid losses on fire and allied lines were 
found to be approximately $84,000.00 less than 
the amount reported by the company in its an- 
nual statement. This indicates that the com- 
pany’s estimates are adequate and contain a 
margin sufficient to provide for a large part of 
the losses incurred but unreported. 

Unpaid losses of the marine department were 
found to be approximately $22,000.00 more than 
the amount reported in the annual statement. 
This increase is accounted for by losses reported 
after December 31, 1926, but incurred prior 
thereto. 

The following summary gives the total un- 
paid losses as at December 31, 1926, as deter- 
mined by examination: 





Authorized Examin- Com- 

Gross Reinsurance er’s Net eos ’s 
EES $1,305,129 $323,515 $981,614 $1, O65 i) 998 
Marine..... 277,174 155,391 121,783 99,844 
$1,582,303 $478,906 $1,103,397 $1,165,842 


In the above table, the company’s figures for 
fire losses were adjusted by $29,150, which was 
allowed in this report as a non-ledger asset in- 
stead of as a deduction from unpaid losses as 
referred to previously under the caption of “re- 
insurance recoverable on paid losses.” 

Loss ADJUSTMENT ExpENSES.—The amount 
carried in this report as a reserve for expenses 
of investigation and adjustment of losses was 
estimated at $39,818.17. This amount was esti- 
mated on the basis of actual adjustment expenses 
paid during the year 1926 without including the 
apportionment of 40 per cent of special agents’ 
salaries and expenses. 


UNEARNED PREMIUMS (FIRE).—The com- 
pany’s register of premiums in force contains 
a record of the monthly punch card tabula- 
tions of premium writings and cancellations and 
reinsurance entered according to yearly terms 
and expirations. 

Monthly totals of all premium transactions 
for the various departments and branch offices 
are entered on a control sheet by reserve orig- 
inal premiums and also by actual premiums and 
are balanced each month with the ledger fig- 
ures for all major classes combined. 

It has been the practice of the company to 
use tabulated premiums in force as of the close 
of the previous month and to estimate the re- 
serve on the last month’s premiums. As at 
December 31, 1926, the company’s figures were 
approximately $10,000.00 more than the actual 
unearned as calculated on the basis of com- 
pleted tabulations of the December business. 

The following table shows the total amount 
of premiums in force and unearned thereon as 
at December 31, 1926, for fire and associated 
classes combined: 






Term In Force Unearned 
ee $ 4,865,969 . 86 $ 2,432, 984 .93 
TWO TOME 5 ois 6s'vie-6 od hs 50,352 .90 86. 
TACO PONB 6s co ccacicice 85.39 
POUS FOREB. oc vtec siweses 5724 .97 
Five years.... .07 
Over five years. . : 33.14 
MMI 5 6k Sos TO 15,572 .88 








$15,793,988 .21 $8,299,526 .61 


Test checks were made ascertaining the gen- 
eral accuracy of card punching by terms and 
expirations. Summaries and_ recapitulations 
were checked with control figures and into the 
final summaries of premiums in force. 


UNEARNED PREMIUMS  (MaArRINE).—Pre- 
miums in force on time risks have been carried 
at 50 per cent unearned as at December 31, 
1926, and premiums on cargo or trip risks writ- 
ten during the month of December were con- 
sidered as 100 per cent unearned. The fol- 
lowing is a summary of the unearned premiums 
of the marine department as at December 31, 
1926, amounting to $60,974.94: 


Premiums 
Ocean in Force Fraction Unearned 
2. . es $36,691.63 50% $18,345 .82 
THAD FAG 6. 2 os occas 13,316.12 100% 13,316.12 
$50,007 .75 $31,661 .94 


ExpENSES DUE or AccRUED.—The reserve of 
$22,000.00 has been estimated and is believed 
to be adequate to provide for all unpaid and 
accrued expenses as at December 31, 1926. 


RESERVE FOR TAXES PAyABLE.—The total re- 
serve of $467,000.00 includes an amount of 
$196,300.00 for Federal income taxes covering 
1926 and several prior years. The remainder 
has been estimated to provide a reserve for 
State, county and municipal taxes on premiums 
written during the year 1926. 

CONTINGENT COMMISSIONS.—The amount of 
$35,000.00 carried as a reserve for unpaid con- 
tingent commissions is believed to be adequate. 

MissourI, KANSAS AND WISCONSIN RATE 
CasEes.—Pending the final outcome of the liti- 
gation over rate reductions in the above-men- 
tioned States a reserve of $60,000.00 has been 
included in this report to provide for possible 
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refunds without prejudice to the interests of 
the companies. 


Capital Statement 
The following statement shows the company’s 
“capital within the United States” in accordance 
with the provisions of Section 27 of the Insur- 
ance Law: 


Assets 
Par Value Market Vaule 
Deposits with State depart- 
ments (excluding special 
deposits) : 
1: eee $497,000.00 $546,700.00 
MD Sr ackaics conetes 100,000 .00 104,000 .00 
Deposits with U. S. sraainn; 
Bonds and Stocks.... $12,955,184.20 $12,878,651 .27 
OM ocr tslasticeen | *nenseumnd 129,661 .37 
$13,659,012 .64 
Liabilities 
[Sper eS CE 2 ae near are Oey Pare age $1,103,397 .00 
Loss adjustment expemseS...........+00- 818.17 
TONNE PIII. oS 6.0:0'6-60.sene ate nae 8,360,501 .55 
Due to other companies... as 446 .43 
Agents’ credit balances.... 6,181.05 
Due to special agents..... 28, '360 .30 
Due to Reinsurance Corp., 
Musics ecase careers s 38,522 .35 
260,510 .13 
PCE TOE TRTIB iis os asleceanes-cb coe 467,000 .00 
Expenses due or accrued............+0.- 22,000 .00 
Contingent commissions due or accrued... 35,000 .00 
Special reserves, Missouri, Kansas and Wis- 
OE I IOL SS ee REI IE AER 60,000 .00 
CRORE TIGAUMORS 5 655 0,0:5-82'% Ue 0.40410 $10,348,226 .85 
Deductions allowed for lia- 
bilities offset by assets— 
company balances...... $92,950 .96 
Special state deposits... 90,180.00 
183,130 .96 


$10,165,095 .89 
3,493,916 .75 


$13,659,012 .64 


Capital under Section 27 Insurance Law. . 


As may be noted from the above statement, 
the United States Branch of the North British 
and Mercantile Insurance Co., Ltd., shows cap- 
ital under Section 27 of the Insurance Law 
amounting to $3,493,916.75, as of December 31, 
1926, whereas under the general statement the 
surplus to policyholders amounts to $6,230,754.- 
11. The difference is accounted for in the fol- 
lowing reconciliation : 

General Statement: 
Surplus as regards policyholders........ 


Capital Statement: 
it EE AS SE Er rire 


$6,230,754 .11 
3,493,916 .75 
$2,736,837 .36 








CODE 6 5.6 ac bce gy sews ewes 


Assets Not Allowed in Capital Statement 


Securities not trusteed..............20- $4,400 .00 

CREE TIDE SEMI o.oo: ne oboe kd coe wes > 661,604 .01 

Agents’ balances—gross... $1,989,965.11 

Less over 90 days........ 67,712.51 
—————___ 1,922,252. 4 

Wate OUR GHEE): occ. 55 oss ciec nis cees 8, 369.1 

Reinsurance recoverable on paid losses— 

ES A a Ae ei ak 15,581.01 
Interest accrued on bonds............... 148,593 .08 
Other non-ledger assets. ............2065 67,988 .46 

$2,829,788 .32 
Less company balances allowed as deduc- 
tions in capital statement............. 92,950 .96 


$2,736,837 .36 
Respectfully submitted, 

JosepH F. CoL.ins, 
Examiner. 


State of New York, County of New York, ss. 


Joseph F. Collins, being duly sworn, deposes 
and says that the foregoing report subscribed 
by him is true to the best of his knowledge and 
belief. 


JosepH F. CoLiins. 
Subscribed and sworn to before me this 7th 
day of June, 1927. 
(SEAL) 
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Statement of Income and Disbursemert 
for the Year Ending December 31, 
1926 


Income 


Gress premiums written................. $15,105,039 .06 
Less: Return premiums $2,816,466.67 


Reinsurance premiums.. 3,262,032.08 
——————-__ 6,078,498 .75 
Net premiums written.................. $9,026,540 .31 
Deposit premiums written on perpetual 
WeA IN oo a cao dhe sk iene eh + daa 2,221 .24 
Interest and dividends: 
og ee 536,487 .61 
Dividends on stocks. . 33,530 .00 
On deposit in banks. . 14,495.41 
On refund of Federal 
Income Tax of 1918. 1,304 .92 
On notes receivable... 188 .55 
On accounts receivable 695 .39 
_->_ 586,701 .88 
Total interest and dividends........... 
CODMMOROR TUMNR Sooo: oi5elc cccecg eae 6 xo 0kh $928 .62 
Agents’ balances previously charged off. . 2,723 .88 
Gross profit on sale or maturity of bonds 
Wi SUNN. 3. oes oil rekon er aueals teas 36,422 .46 


$9,655,538 .39 
14'837,832 .25 


UE oni cae a trol eioielg cae ndaedees $24,493,370 .64 


EDEN TOREAS DEI ooo i6.o6c:55o oc ciewawe me $6,727,165 .75 


Leet: GORVORR. . - 2 cacsees $220,885 .98 
Reinsurance....... 2,222,792 .00 
——————_ 2,443,677 .98 
gg ne er ee ae oe $4,283,487 .77 
Loss adjustment expenses............... 319,805.10 
Agents’ compensation, in- 

cluding brokerage...... 2,081,151 .83 

Agents’ allowances....... 49,558 .77 
2,130,710 .60 
Field supervisory expenses: 

Salaries of field men.... 117,272.15 

Expenses of field men... 111,527 .08 

Executive traveling ex- 

penses of others than 
ree 31,167 .95 
—_————. 259,967 .18 
Salaries and fees—directors, officers and 

UG ig isis Cele ee oe Odes deed dia cae do 555,494 .84 
ak 5 pik colon saad eww a es ie welt enh 68,353 .53 
Wurniture and Axtures. . ......00.00000000 22,211.73 
Maps, including corrections............. 15,521.19 
Inspections and surveys................. 198,291 .37 
Taxes, licenses and fees: 

State, county and munic- 

RE ast apt ram Ree 213,302.01 

Insurance department... 20,096 .45 

Fire department....... 53,853 .55 

Fire patrol and salvage 

MIN 215 tase ces sap ersten: « 28,125 .62 
Miscellaneous, including 

legal publication....... 1,077 .48 

—__——_ 316,455.11 
Postage, telegraph and telephone, exchange 

MM nc pe ie Sc onels 4.0 4 04-3 tee 34,651 .98 
pe Pere er ee ee ere 3,821.85 
Advertising and subscriptions............ 36,405 .23 
Printing atl Stationery... .. bec cccsces 76,612 .06 
Miscellaneous: 

Incidentals............ $752.51 

Investment expense.... 2,772.61 

a 3,525 .12 
Deposit premiums returned on etual 

risks. he EEE II a AP 1,328 .00 
Deposit premiums on perpetual risks rein- 

NS 5 ani. 3 os o,pndona aaeinin aie ood dmnae 54,705.01 
Remittance to Home Office by U. S. branch. 567,806 .25 
Interest on funds held under reinsurance 

RE ig ate Ie IE Se ea 774.90 
Agents’ balances charged off............. 7,361 .08 
Gross loss on sale or maturity of bonds. . . 751.76 
Wetnl GION, 66. 6.c ko cco sedcaccese $8,958,041 .66 


Balance (Ledger Assets Dec. 31, 1926).... 15,535,328 .98 
CS RRR Sa ES Sent $24,493,370 .64 





Premiums Written Annual Statements Year Ended Dec. 31, 1926 









Gross 
Class Premiums Returns Reinsurance Net 
MOON ea ck nid Scania dara Vaile aie do uis/aioh a ae Ramee ae SE $11,648,694.14 $2,299,506.90 $2,111,579.47 $7,237,607 .77 
Cr NS a cdc rads dhe tween concn sa eauueneed 423,872.01 36,450 .87 297,040 .24 90,380 .90 
NE WE ook sda cid tka Kian de auimads santas ae vetoes 888,822.13 158,773.31 29,879 .22 700,169 .60 
NEE Ee ECT er A ee ee 47,521.81 11,856 .65 23,054 .29 12,610 .87 
Inland Navigation and Transportation................. 1,189,378 .91 172,579 .34 590,459 .13 426,340 .44 
ME a srccco.nc onededeincsns Fads ennseceehwuues lee 433,494 .26 64,385 .97 44,613 .90 324,494 .39 
len satis Sac islkece sense nceers abe asevennenseeseed 48,276.01 292.51 23,912.76 24,070.74 
SUC Nee LORERAES 65: 015ic 55 0 cis'e cio cincniee eiltntetentenses 165,742 .98 43,547 .72 25,513.41 96,681 .85 
WEN AN PIR ong oe ol se ce catecessesniccesat 73,450 .06 10,566 .54 20,026 .66 42,856 .86 
GI 8 oo 526 soa 5's coe ee cedccs cae n venue ere 78,647 .11 12,367 .02 
NIT RIN ha alo rel se ny one's nik me 54s Hela eae 52,380 .06 17,627 .66 9,509 .41 25,242 .99 
MNMNN Ds Gra: 0 creo ws a die Opn ae eed nee ease ane dare vielole holtotete 42,392 .56 879 .20 7,796 .48 33,716 .88 
AME rds cnrwae oe secoud ess euacateacdusdacesincs $15,105,039 .06 $2,816,466.67 $3,262,032.08 $9,026,540.31 
Losses Paid Annual Statement Year Ended Dec. 31, 1926 
Class Gross Salvage Reinsurance Net 

i aed Satan cae deeh tces nedediwnuksenes $5,123,143 .93 80,222.93  $1,643,548.29 $3,399,372.71 
RP MN ac oak Co cin bane hucan nace men ete sna 241,386 .66 37,052 .43 144,285.14 60,049 .09 
Motor Vehicles......... wen 454,915 .46 20,942.24 266 84 433,706 .38 
PON oi acess daw nnn Kane SEONG. “eoaveceens 31 13 213 57 
Inland Navigation and Transportation. 579,110.39 81,631.25 339,119 .03 158,360.11 
My a be vn wae 8 odes wie secu se 83. 8 ere ere ree 51,517 .49 143,602 .03 
a ee SEREEO tc dsweecaes 24,910.29 24,919.61 
Sprinkler Leakage. . 45,237 .73 524.13 10,461 .38 34,252 .22 
Riot and Explosion... SIGE” veweceGeds  aeekanmaes 2,781 .33 
EGME OG PROGRES. + cede ce ce scee eae pie TOMBE. “Ludedeeues 756.49 252.16 
We IN aio oo. oiaie ele conse cs vane cece vasawasawene 11,303 .95 513.00 2,666 .43 8,124.52 
MRS Accidente wk cuae ae ks eonnareKouevanannmenda RROGGGG:. seccuseews 5,229 .49 17,854 .04 


State of New York, County of New York, ss. 

S. A. Brown being duly sworn, deposes and 
says that he is assistant vice-president of the 
Central Union Trust Company of New York, 
that said Central Union Trust Company of New 
York is the United States Trustee of the North 
British and Mercantile Insurance Company, 
Limited, of London and Edinburgh, a corpora- 
tion organized under the laws of the Kingdom 
of Great Britain and admitted to transact busi- 
ness in the State of New York; that such 
securities and funds as are listed in the attached 
schedule as deposited with the United States 
Trustee were held by it as such trustee on 
December 31, 1926, and that the said securities 
are segregated from other securities in the fol- 
lowing manner: 

In a separate compartment in the vault under 
a separate number that said securities and funds 
were free and clear from any liens or claims 
other than those of policyholders and creditors, 
within the United States, as provided in the 
trust deed filed with the Superintendent of In- 
surance. 


CENTRAL UNION Trust Co. or NEw York. 
By S. A. Brown, 
Assistant Vice-President. 


Subscribed and sworn to before me this 17th 
day of May, 1927. 
S. V. Cotitns. 
(SEAL) 





$6,727,165 .75 


$220,885.98 $2,222,792.00 $4,283,487 .77 


Notary Public Bronx Co., No. 58, Reg. No. 
2816. Certificate filed in N. Y. Co., No. 184, 
Reg. No. 8182. Certificate filed in Westchester 
County. Commission expires March 30, 1928. 

State of New York, County of New York, ss. 

C. F. Shallcross, being duly sworn, deposes 
and says that he is the United States Manager 
of the North British and Mercantile Insurance 
Company, Limited, of London and Edinburgh, 
a corporation organized under the laws of the 
Kingdom of Great Britain and authorized to 
transact business in the State of New York; 
that the schedules attached are true statements 
of the securities and trusteed funds owned by 
the United States Branch of the said corpora- 
tion on December 31, 1926; that the securities 
represented by the items in said schedules were 
the absolute property of said corporation free 
and clear from any lien or claim whatsoever. 
Further, that there was no existing agreement 
or understanding, expressed or implied, whereby 
the whole or any part of said securities were 
pledged as collateral for any loan or subject 
to any lien or claim whatsoever of any other 
person or corporation. 

C. F. SHALLCcROssS. 


The executive committee of the National Con- 
vention of Insurance Commissioners will meet 
at the Hotel Gibson, Cincinnati, Ohio, on Tues- 
day, July 19. The meeting was originally 
scheduled for July 21. 





Recent 





Fire Company Happenings 








Preston H. Kelsey will represent the 
American Fire Insurance Company of New- 
ark, N. J., in the Eastern portion of New 
York State. He will have his headquarters 
in Albany. 


E. J. Perrin, Jr., secretary of the Automo- 
bile Insurance Company of Hartford, Conn., 
has announced the appointment of George C. 
Quirk as manager of the company’s inland 
marine department. 


Mr. Quirk will assist 


D. R. Sibley, assistant secretary of the com- 
pany. 


Major Frank L. Jones, president for many 
years of the Cincinnati Equitable Fire Insur- 
ance Company, died recently in his ninetieth 
year. The directors of the company will 
meet soon to select his successor. 


The Colonial States Fire Insurance Com- 
pany will be the title of a new company be- 


21 


ing organized in New York. The New 
York Department approved of the name fol- 
lowing some discussion as to its possible 
confusion with other companies of similar 
sounding names. 


The Colonial Fire Insurance Company of 
Jersey City, N. J., which was organized last 
July but has not yet started writing busi- 
ness, has changed its name to the Pavonia 
Fire. James F. Pershing, brother of Gen- 
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eral John J. Pershing, is president of this 
company. 





The Fort Meigs Mutual Fire Insurance 
Company of Toledo, Ohio, has been taken 
over by the Ohio Insurance Department for 
purposes of liquidation. The action is un- 
opposed and is taking place within the de- 
partment as a matter of economy, according 
to Superintendent William C. Safford. 





Ray Decker, manager of the Home Insur- 
ance Company of New York on the Pacific 
Coast, will have charge of the New Bruns- 
wick Fire Insurance Company in that terri- 
tory recently purchased by the Home. 





The Knickerbocker Fire Insurance Com- 
pany of New York has been granted a 
license to do business in California and ex- 
pects to be licensed in several other Pacific 
Coast States in the near future, according to 
an announcement from the Corroon and 
Reynolds group. The Knickerbocker busi- 
ness on the Coast will be handled by the 
general agency of Carl A. Henry, who is 
also Pacific Coast manager for the Sun, Pa- 
triotic and Michigan Fire and Marine In- 
surance Company. 





Other announcements made by the Cor- 
roon and Reynolds group include the ap- 
pointment of the James F. Cobb Company 
as Pacific Coast manager for the American 
Equitable and the appointment of Landis 
and Brickell as California General Agents 
for the New York Fire Insurance Company. 





The Manufacturers Fire Insurance Com- 
pany of Red Bank, N. J., are calling atten- 
tion to the fact that they have no connection 
with the Manufacturers Liability of Jersey 
City, N. J., which has recently gone into the 
hands of a receiver. 





McBain and Sparks, Inc., New York 
Agency have changed the name of the firm 
to Charles W. Sparks & Co., Inc., follow- 
ing the recent retirement of Walter McBain 
from the agency. The officers of the com- 
pany now are: Charles W. Sparks, presi- 
dent; Frank J. Planding and Douglas R. 
Holmes, secretaries; Edward G. Welchman, 
Robert L. German, Edgar G. Treacy and 
Walter C. Smith, assistant secretaries. 





The Merchants Fire Insurance Company 
of Denver, Colo., and the Narragansett Mu- 
tual Fire Insurance Company of Providence, 
R. I., have been granted licenses to do busi- 
ness in the State of Connecticut. 





The Michigan Fire and Marine Insurance 
Company has entered Alabama. 





The Millers Mutual Fire Insurance Com- 
pany of Alton, IIl., celebrated its fiftieth an- 
niversary recently. 





The National Fire Insurance Company of 
Hartford, Conn., has announced the promo- 


tion of C. L. Miller and D. C. Hewett from 
assistant secretaries to secretaries. 





W. Russell Cole, California manager of 
the National Union Fire Insurance Com- 
pany of Pittsburgh, Penna., has resigned as 
of August 1. The California territory of 
the National Union will be divided between 
R. C. Aageberg, who will manage the North- 
ern territory, and V. C. Dargan, who will 
care for the Southern California territory. 





Frank W. Sargeant, President of the 
New Hampshire Fire Insurance Company 
which recently acquired control of the 
Pacific States Fire Insurance Company will 
succeed A. H. Avrell as president of the 
latter company, according to a recent an- 
nouncement. The announcement also said 
that the company’s headquarters are to be 
moved immediately to Manchester, N. H. 





Following the retirement of Walter S. 
Alley on May 31 as assistant manager of the 
North British and Mercantile Insurance 
Company of London, England, A. R. Thom- 
miasson, who has been general agent in the 
Southern department, has been appointed 
the new assistant manager of the company. 
Allen H. Talmage, who has been acting 
as assistant general agent in the Southern 
department, becomes general agent. The 
appointments were announced by C. F. 
Shallcross, United States manager of the 
North British group. 





The Northern Assurance Company, Ltd., 
of London, England, and the World Fire 
and Marine Insurance Company of Hart- 
ford, Conn., have been licensed by the Do- 
minion Department of Insurance at Ottawa 
to do a steam boiler business in addition to 
the lines they are already permitted to write. 





After a quarter-century of service with 
the Royal Insurance Company of Liverpool, 
Franklin M. Mickell, assistant manager of 
the Southern department of the Royal at 
Atlanta has retired from active duty. 





The Travelers Fire Insurance Company 
of Hartford, Conn., has appointed L. J. 
3anta to the position of staff adjuster in 
the New York city office. 





Recent promotions in the ranks of the 
Travelers Fire Insurance Company have re- 
sulted in the appointment of P. G. W. Ander- 
son as assistant to manager; ‘Frank W. 
Young of the Eastern department; W. E. 
Boyd, Jr., manager at Buffalo, will succeed 
Mr. Anderson as supervisor of agency field 
service, and Walter O. Roberts as manager 
at Buffalo succeeding Mr. Boyd. All ap- 
pointments are effective as of July 1. 

Governor Emerson of Wyoming has ap- 
pointed Lyle E. Jay of Casper, Wyo., as In- 
surance Commissioner of that State to suc- 
ceed John M. Fairfield, who died at Roches- 
ter, Me., May 31. 














Insurance 
Stocks 


Aetna (Fire) Insurance, 
American Alliance, 


Bankers & Shippers 
Insurance, 


Federal Insurance, 
Fidelity & Casualty Co., 
Fidelity & Deposit Co., 

Globe & Rutgers 
Insurance, 

Great American, 

Home Insurance, 


Importers & Exporters 
Ins., 
Maryland Casualty Co., 
National Surety Co. & 
Rights, 

New Amsterdam 
Casualty Co., 
Phoenix Insurance, 

U. S. Fidelity & 
Guaranty Co., 


U. S. Merchants & 
Shippers. 


Our Bi-Weekly Analysis 
and Quotation Pamphlet 
will be mailed upon request. 


CURTIS & SANGER 


Established 1885 


Specialists in 
Bank and Insurance Stocks 


MEMBERS 
NEW YORK and BOSTON 
STOCK EXCHANGES 


49 Wall Street, 
New York City 
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firmation 
The following quotations, 





Agricultural Ins. Co. 
Alliance Fire 


American Alliance 
Arthur Atkins & . % 
McKinley & Co., 

American Surety 


McKinley & Ca, N. ¥ 
American Insurance Co. C Newark 

Arthur Atkins & Co., 
Bankers & Shippers 


Camden Fire 


Carolina Insurance 
Arthur Atkins & Co., 





Continental Ins. Co. 
Arthur Atkins & Co., 


Federal Insurance 
— Union Life 
Fidelity & Deposit 
Curtis 
Fidelity and Casualty 
McKinley & Co., 
Fidelity Phenix 
Arthur Atkins & Co., 
Fire Association of Philadelphia 
Fireman’s Insurance Co. 
Arthur Atkins & Co., 
Franklin Fire 


Glens Falls 
Globe & Rutgers 


McKinley & Co., N 
— Lng nn 


ha Fire, stock 





J. K. Rice, jr., 
Harmonia Insurance (new _ fae 
Arthur Atkins & Co., x, 


J. K. Rice, Jr., & Co., XY Etat. 
Home Insurance 
Arthur Atkins & Co., N. Y.....--- 


Lewis & Co., pers EN eee 
McKinley & Co., i TR Ea 


J. K. Rice, Jr., & ae ‘| Sean ar 
Homestead 
J. K. Rice, Jr., & Co., N. Y......-- 


Importers and Exporters 


Curtis & Sanger, N. Y....-----+++ 
Arthur Atkins & Co., N. Y.......- 


International Co. of St. Louis, Pfd. 
A. & J. Frank Co., 
rw +e Life 


& J. Frank & Co., Cincinnati.... 


Sdectene Co. of North America 
Lewis & Co., 
Wheeler & Co., 

Independence Fire 


J. K. Rice, Jr., & Co., N. Y...-.... 


Independence Ind. Ins. Co. 


Wheeler & Co., Phila...........-.. 


Kansas City Life 


Curtis & Sanger, N. Y.......-..-- 


Lincoln National Life 
Roy 
Maryland Casualty 


Curtis & Sanger, N. Y...........- 
Lewis & Co., Hartford..........--. 


Missouri State Life 
A. & J. Frank Co., 






Arthur Atkins & Co., yee 
Wheeler & Co., Phila............ 


Lewis & Co., Hartford Pere er re 


Arthur Atkins & Co., N. Y.......- 
J. K. Rice, Jr., & agg Hi. ere 
Arthur Atkins & Co., Vy OS in oe 
J. K. Rice, Jr., & Cor, i ae 


bn a ee 
Lewis & Co., Hartford........... 


Garcia we comore, N.Y so. .c ec ese 

& J. Frank Co., Cincinnati..... 
& Ganger, N.Y 2... cece 
Arthur Atkins & a. PTW asineeis 


A Serres 
Lewis & Co., irariiied. oc oes 


Wheeler & Co., Phila.........---- 
MS sds 58 
McKinley & Co., N. Y.....---++>- 
Arthur Atkins & Co., N. Y....---- 
J. K. Rice, Jr., & Co., N. Y...-.-- 
Lewis & Co., Hartford.........--- 
Arthur Atkins & Co., N. Y.....--- 
Curtis & Sanger, N. NE cos oxdat sie 
Lewis & Co., Hartford........---- 


hur Atkins & Co., N. Y......--- 


Arthur Atkins & Co., N. Y......-- 
Lewis & Co., Hartford. elec o aeikld 
& Co., : Se 


Cincinnati...... 


Hartford.......----- 
| EE 


T.H. Barnes & Co., Hartford... 


Cincinnati...... 


INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 


Bid 
285 


340 
345 


235 
235 


as of June 27, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Offered 


54144 


240 
240 


2416 


20 


Bid 

National Surety 

Curtis & Sanger, N. Y............ 245 

Lewis & Co., Hartford............ 245 

McKinley & 2 Aer 245 
National Surety Rights 

McKinley & Co., N. Y............ 32 

Curtis & Sanger, eee 32 

Lewis & Co., Hartford............ 32 
National Union Fire 

Arthur Atkins & Co., N. Y........ 255 
New Amsterdam Cas. 

Curtis & Sanger, N.V............ 69 
New Jersey Fire Insurance 

Arthur Atkins & Co., N.V........ 41 
New York Casualty 

Arthur Atkins & Co., N. Y........ 106 

Lewis & Co., Hartford............ 106 

McKinley & Co., N. Y...........- 105 
Niagara Fire 

Lewis & Co., Hartford............ 300 

Arthur Atkins & Co., N. Y........ 298 
Northern Ins. Co. 

Arthur Atkins & Co., N. Y........ 310 
_ National Life Ins. Co. 

& J. Frank Co., Cincinnati...... 40 

Pacific Fire 

Arthur Atkins & Co., N. V........ 98 
Reliance Fire 

Wheeler & Co., Phila............. 20 
Stuyvesant 

Arthur Atkins & Co.,N.V........ 192 

Lewis & Co., Hartford............ 185 
Security of New Haven 

Arthur Atkins & Co.,N.Y........ 112 

Lewis & Co., Hartford............ 112 
U. S. Fire 

Arthur Atkins & Co., N. Y........ 197 

Lewis & Co., oe Be by Sealed Stared as a 200 
U.S. F. & G. 

Cirtie @ Sauger, FY. occ cc secks 300 
U. S. Merchants and Shippers 

Arthur Atkins & $- “Sy 2 280 
Victory Insurance 

Wheeler & Co. * Philadelphia Reeters 20 


Westchester Fire 
McKinley & Cee elec hes cus 


J. K. Rice, Jr.. & Co, N.V....... 


HARTFORD STOCKS 
Aetna Casualtv and Surety 


Conning & Co., Hartford.......... 780 
Roy T. H. Barnes & Co., Hartford. . 780 
Markham & Company............ 780 
Lewis & Co., Hartford............ 780 
Aetna Insurance (Fire) 
Conning & Co., Hartford.......... 535 
Markham & Company............ 535 
Roy T. H. Barnes & Co., Hartford. . 530 
Lewis & Co., Hastferd. .....cvece- 530 
Aetna Life Ins. Co. 
Conning & Co., Hartford.......... 540 
Markham & Companv ot eg oe 540 
Roy T. H. Barnes & Co., Hartford. . 535 
Lewis & Co., Hartford............ 535 


McKinley Pr ey ae 535 
Automobile Insurance 


Conning & Co., Hartford.......... 200 
Markham & Companv............ 200 
Roy T. H. Barnes & Co., Hartford.. 200 
Lewis & Co., Hartford............ 200 
Conn. General Life 
Conning & Co., Hartford.......... 1500 
Markham & Company............ 1500 
Lewie & Co. Hartford. ........<.. 1500 
Roy T. H. Barnes & Co., Hartford.. 1500 
Hartford Fire 
Conning & Co., Hartford.......... 535 
Markham & Comipany............ 530 
Roy T. H. Barnes & Co., Hartford.. 535 
Lewis & Co. TidetMet wc ce ce 530 
Hartford Steam Boiler 
Conning & Co., Hartford.......... 620 
Markham & Company............ 620 
Roy T. H. Barnes & Co., Hartford. . 620 
Lewis & Co., Hartford... .......cc00- 620 
National Fire 
Conning & Co., Hartford.......... 780 
Markham & Company............ 780 
Roy T. H. Barnes & Co., Hartford. . 780 
Lewis & Co., Hartford............ 780 
Phoenix Insurance 
Conning & Co., Hartford.......... 580 
Markham & Company............ 580 
Roy T. H. Barnes & Co., Hartford. . 580 
Lewis & Co., FIMtlet@ ... 6 mec eccice 580 
MeKinley & CO, IN. Yes. cccve este 585 
Travelers Insurance 
Conning & Co., Hartford.......... 1195 
Markham & Co., Hartford . 1195 
Roy T. H. Barnes & Co., Hartford. 1195 


Lewis & Co., Hartlotd ......csceses 1195 


New ENGLAND STOCKS 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston. . 10 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston. . 15 


23 


Offered 


250 
250 
250 
33 
34 
34 
265 
71 
45 
110 


110 
110 


43 
103 


200 
200 


116 
118 


205 
206 


310 


600 ) 


1210 
1205 
1210 
1205 


Boston Insurance 
Chas. A. Day & Co, Inc., Boston. . 615 640 


Lewis & Co., Hartford............ 615 630 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston 

Ly, rey re 9: 
er ree 280 

Columbian {otianel Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston.. 218 
Conveyamceers Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 100 
Mass. Bond & Ind. Co. 

Chas. A. Day & Co., Inc., Boston.. 400 
Mass. Title Ins. Pfd. 

Chas. A. Day & Co., Inc., Boston. . 35 45 
New England Fire 

Chas. A. Day & Co., Inc., Boston. . 40 45 
New Hampshire 

Chas. A. Day & Co., Inc., Boston.. 350 365 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.. 250 
Providence Washington 

Chas. A. Day & Co., Boston....... 375 400 
Springfield Fire and Marine 

Chas. A. Day & Co., Inc., Boston. . 575 600 
United Life & Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 38 43 


National Liberty Appointment 
The National Liberty group has appointed A. 
M. Vincelette, as of June 15, special agent for 
its inland marine department. 





Hartford Insurance 


Stocks 


We specialize in Hartford Insur- 
ance Stocks and recommend the 
purchase of Aetna Life Insurance 
Company at present prices. Analy- 
sis of this Company sent on re- 
quest. 


MARKHAM & COMPANY 
Insurance & Bank Stocks 


15 Lewis Street 
Hartford, Conn. 





















SPECIALISTS IN 
NATIONAL SURETY CO. 


AND 


AETNA LIFE INS. CO. 
CAPITAL STOCK 


McKINLEY & COMPANY 


44 Wall Street 
New York City 










Beekman 1663 
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WAIVER 
Hartford Fire Ins. Co. vs. Ferguson et al 
Supreme Court of Arkansas 
291 Southwestern Reporter 60 

Parol testimony is admissible to show that 
the insurer waived the provision requiring 
proof of loss even though the insured had 
signed an agreement to the effect that any 
investigation by the company into the cause 
of the fire and the amount of loss sustained 
should not waive the rights of either party. 

The appellant issued a policy of fire insurance 
to the appellee covering loss by fire to a stock 
of merchandise, furniture and fixtures. Said 
policy contained a provision requiring that “if 
fire occurs, the insured shall, within sixty days 
after the fire, unless such time is extended in 
writing by the company, render a statement to 
this company, signed and sworn to by the in- 
sured, stating the knowledge and the belief of 
the insured as to the origin of the fire; the in- 
terest of the assured and all others in the prop- 
erty; the cash value of each item thereof and 
the amount of loss thereon; all incumbrances 
thereon, all other insurance, whether valid or 
not, covering any of said property, and a copy 
of all descriptions and schedules in all policies ; 
any change of title, use, occupation, location, 
possession or exposure of said property since 
the issuing of this policy; by whom and for 
what purpose any building herein described and 
the several parts thereof were occupied at the 
time of the fire.” 

Was this provision waived by the company in 
the face of the fact that the insured, subsequent 
to the fire, signed an agreement that any action 
by the company in investigating the cause of 
the fire and in ascertaining the amount of loss 
should not waive or invalidate the rights or 
either party? This was the question presented 
on appeal from a judgment of the trial court 
in favor of the insured. 

During the trial of an action on the policy, 
the insured testified that an adjuster came to his 
place shortly after notice of the fire was sent 
to the company and that the adjuster and the 
insured made a thorough check of the goods on 
hand. The insured gave the adjuster an inven- 
tory he had taken of the goods shortly before 
the fire which showed a total valuation of mer- 
chandise of over $3000 and a valuation of the 
fixtures destroyed by fire amounting to over 
$2000. The insured then testified that he asked 
the adjuster whether there was anything else 
he could do and was informed that the adjuster 
would return in about ten days or two weeks. 
At the end of about three weeks, after not hear- 
ing from the adjuster, the insured called on an 
agent of the company and asked to have the ad- 
juster come back; at the same time, he gave the 
agent an inventory of purchase made between 
the time of taking the former inventory and the 
fire. The adjuster didn’t return and the inven- 


tories were afterwards returned to the insured. 
According to the insured, he did everything he 





thought was necessary, even supplying the ad- 
juster with a list of creditors that he owed and 
those he had bought goods from. The insured 
signed a non-waiver agreement and did not 
make out any additional list of proof of loss. 

For the company, the adjuster testified that 
he did not make the insured any promise to re- 
turn and settle up the insurance. Counsel for 
the company moved the trial court to instruct 
the jury that if they found that the insured had 
failed to supply the company with a statement 
of loss in conformity with the provision of the 
policy covering proof of loss, then they should 
find for the company. The court, however, 
modified the instruction by adding the following 
words: “Unless you further find that such 
proof of loss was waived by the defendant com- 
pany through its adjuster’s representations, 
claimed by the plaintiff to have been made to 
him on the occasion of the visit of the adjuster 
Overstreet shortly after the fire occurred.” The 
jury then found for the plaintiff and the com- 
pany then excepted to the ruling of the court 
in refusing to instruct the jury as proposed by 
the company. 

The Supreme Court of Arkansas, in uphold- 
ing the judgment of the trial court, stated, in its 
opinion, that notwithstanding the written non- 
waiver agreement signed by the insured, the 
insured may prove by parol testimony that the 
proof of loss was waived by the conduct of the 
company. The court held that the trial court 
properly submitted to the jury the question as 
to whether or not the company, through the 
conduct of its agent, had waived the provision 
of the policy referring to proofs of loss. The 
conduct of the adjuster, who was an agent for 
the company, said the court, was sufficient to 
sustain a finding by the jury that the formal 
proof of loss, as required by the policy, had 
been waived by the company. 

In construing the action of the adjuster, the 
Supreme Court of Arkansas said: “The jury 
might have found that the conduct of the ad- 
juster was tantamount to saying to the appellee 
that he had done all that was necessary and ali 
that he could do to prove his loss. The appellee 
furnished the adjuster, who had the authority to 
adjust losses for the appellant, with an inven- 
tory of the goods which had been damaged and 
lost, and asked the adjuster if there was any 
other information that he could furnish him in 
order to enable the company to settle. The ad- 
juster led the appellee to believe that there was 
nothing further he could do at that time and that 
he (the adjuster) would return in ten days or 
two weeks, which he never did, although the 
appellee requested him to do so.” 

The court felt that the evidence tended to 
prove that the company, through its adjuster. 
had accepted the inventory of the property de- 
stroyed by fire and therefore waived all other 
proof of loss, being estopped from denying the 
sufficiency of the inventory. Agreeing with the 
opinion in National Union Fire Ins. Co. vs. 


24, 


WHAT THE RECENT CASES HOLD 

Where the fire, which caused the damage com- 
plained of, was inside and never outside a oil 
heating furnace, the fire is not a hostile one 
and recovery cannot be had under a policy 
covering against all direct loss or damage by 
fire. (Lavitt vs. Hartford County Mut. Fire 
Ins. Co., 136 Atlantic 572.) 





There is no error on the part of the trial 
court in rejecting an award of arbitrators, 
where the arbitrator appointed by the company 
was not impartial. In this case, the appraiser 
appointed by the insured, in conformity with 
a provision of the policy, withdrew from a con- 
sideration of the matter and the insured re- 
fused to accept the award of the company’s 
appraiser and the umpire, suing on the policy 
instead. (National Fire Ins. Co., of Hartford 
vs. Bennett, Court of Appeals of Georgia, Divi- 
sion No. 1, 137 Southeastern Reporter 570.) 





Actual delivery of the policy is not essential 
to the consummation of a contract of fire in- 
surance under the Civil Code of Georgia, 1910, 
Section 2470, where the company accepted the 
application for insurance and issued the policy. 
In order to be essential, actual delivery must 
be expressly provided for. (Tarver vs. Swann, 
Court of Appeals of Georgia, Division No. 2, 
137 Southeastern Reporter 126.) 





The company is not relieved from liability 
under a fire policy where the insured leased 
part of the insured property and the leasee 
used such part to operate a still in, without the 
knowledge or consent of the insured. Though 
there was an increase in hazard, such increase 
was not within the knowledge or control of the 
insured, which is necessary to constitute a vio- 
lation of a standard policy warranty. (Colker 
vs. Connecticut Fire Ins. Co., Court of Appeals 
of Kentucky, 290 Southwestern Reporter 1073.) 

If the company cancels and withdraws the 
agent’s authority without notifying the policy- 
holders or their assignees the company is bound 
by the consent of the former agent to an assign- 
ment of a fire policy, where the former agent 
had countersigned the policy and consented to 
the former assignment while he was a duly 
authorized agent; and the company is liable to 
the assignee of the policy even though the 
assignees knew nothing of the existence of the 
former agency prior to the time he bought the 
property which the policy covered. (Globe & 
Rutgers Fire Ins. Co. vs. Porter, Court of Ap- 
peals of Kentucky, 291 Southwestern Reporter 
6.) 











Whitted, 157 Ark. 515, the court considered the 
silence of the adjuster, under the circumstances, 
as calculated to mislead the insured to his dis- 
advantage, which in effect considered a waiver. 
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All Liberty-Loving Americans 


feel a thrill when they recall the signing of the Declaration of 
Independence. This epoch-making document has been the fore- 
runner of political independence for hundreds of millions of 
people. Unfortunately, it did not and could not provide 
economic independence for dependents. 


But to the people of America is now offered an opportunity to 
sign an economic and financial Declaration of Independence,— 
for themselves and for those they hold most dear. Modern 
Lffe Insurance makes it possible for a man to attain independence 
for himself if he lives, and for his dependents if his life is cut 
short. And it is of particular significance that in the World’s 
greatest Democracy, where Liberty and Independence stand 
pre-eminent, Life Insurance, which gives economic and financial 
independence, has shown its greatest advance. In the United 
States of America there is more Life Insurance in force than in 
all other countries of the world combined. ‘Tothe extent that Life 
Insurance banishes almshouses, orphanages, homes for the aged, 
and prevents crime, indigence and pauperism, it is truly aiding 
in making us a Nation of Freemen. May it not therefore be 
claimed that the extension of the Life Insurance principle has 
assisted in furthering individual and national independence? 


of the United States 
W. A. DAY, President 


393 SEVENTH AVENUE ww NEW YORK, N.Y. 














INDEPENDENCE FOR DEPENDENTS 


The Equitable Life Assurance Society 


























SPECTATOR 





Thursday 




















aeaieeniaienind 




















Club House Administration Building 











Power Plant Print Shop Garage 


The Maryland Policy is to seek Expansion in its 
Business, by aiding legitimate expansion 
throughout its Field Organization 


Seeking new agency connections in 
unworked territories, on our record 


Maryland Casualty Company 


Baltimore 


We want your Agency to represent us, 
in order to contribute to its growth 





























































THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 


. North British & Mercantile Insurance Company, 


Formerly U. S. Mi 
dent of the National Board of Fire Underwriters. 


and a former 


A practical treatise on the computing of 
FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system. 
Cloth Binding, 192 pages 
Price, postpaid, $4 
Bound in with the above-named book is now included Mr. Richards’ 
pamphiet (sold separately at $1 per copy) on 
FIRE UNDERWRITING PROFITS 
as related to 
EXPERIENCE RATE-MAKING 


a striking analysis of underwriting results for 22 years, and an argument for 
a change in the manner of computing underwriting profits. i 


THE SPECTATOR COMPANY 
Selling Agents 


CHICAGO NEW YORK 

















THE UNUSUAL ‘PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


THE EQUITABLE SURETY 
| COMPANY 


HAROLD R. CRONIN, President 
HAROLD ;SPIELBERG, Vice-Pres. and Gen. Mgr. 


Court Square Building 
2 Lafayette St. New York City 
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Casualty, Surety and Miscellaneous 





EXPLAINS POSITION 





J. Scofield Rowe Says Metropolitan 
Casualty Will Maintain “Good 
Faith” Pledge 





COMMENTS ON FORGERY BOND MERIT 
RATING 





Company Does Not Believe Secondhand 
Check Writing Machines Generally 
Worthy of Discount Credit 


The Metropolitan Casualty Insurance Com- 
pany, New York, in a pamphlet entitled “The 
Mountain Labored—and Brought Forth a 
Mouse,” has just issued a statement by Presi- 
dent J. Scofield Rowe explaining its position 
with regard to merit rating of forgery bonds. 
Charging that complaints against its methods in 
this respect were lodged with the New York 
Insurance Department by competitors resenting 
its success, President Rowe says the Metropoli- 
tan Casualty filed its schedules with the de- 
partment two and a half years ago and up to 
the present there has been no difficulty. 


The recent ruling of the New York depart- 
ment means just two things to his company’s 
forgery bond practice, says Mr. Rowe. One is 
that the company is now obliged to grant the 
merit-rating discount for all second-hand 
check-writing machines if they be in good con- 
dition, and the other is that the company has to 
withdraw its endorsement agreeing to pay all 
losses covered by the bond even where the as- 
sured had breached his promise to use his safety 
check writing equipment. 

The Metropolitan Casualty did not allow 
credit for checkwriters bought second-hand, 
believing that they did not always function 
properly, but under its “good faith” pledge in 
dealing with the public, it did agree to pay all 
losses covered by the bond even though the 
assured had not used his safety equipment. This 
was done, says President Rowe, because “the 
machine may break; it may not be conveniently 
at hand at the time and place where the assured 
issues checks, or he may run short of safety 
paper.” The agreement to pay on that basis 
was never intended to apply to the man whe 
did not have safety equipment. Detailing his 
company’s attitude, President Rowe says: 

We have, despite our dissent from its con- 
clusions, bowed to departmental wishes by with- 
drawing the absolute endorsement. We have 
reverted to the original “good faith’ endorse- 
ment, which provided that the assured’s prom- 
ises would not be considered a warranty and 
that, should he find it desirable from time te 
time to issue instruments without using safe- 
guards, his insurance would not thereby be in- 
validated. 

That endorsement means exactly what it says. 
It is restrictive only to the cheat, who never 
used and never intended to use the safeguards 
at all, and for whom we do not knowingly write 
forgery bonds. But if the reputable man finds 


it necessary or expedient to omit the safeguards 





occasionally, or for some considerable time, we 
do not propose to catechise him or inquire his 
reason. We do propose to pay his claim cheer- 
fully, honestly and promptly, and to that propo- 
sition, which sums up “good faith,” we hereby 
pledge our corporate name and honor. 


WILLIAM D. DRISCOLL APPOINTED 
Becomes New York Branch Manager for 
American Employers 

Edward C. Stone, president of the American 
Employers Insurance Company, Boston, has 
announced that, as of June 30, William D. 
Driscoll, formerly associated with the New 
York office of the Hartford Accident and In- 
demnity, will be branch manager for the Amer- 
ican Employers in New York, succeeding John 
A. Manning, who has resigned. 

Mr. Driscoll has been in the casualty insur- 
ance business for nearly twenty years. Follow- 
ing several years’ home-office work with the 
Hartford Indemnity, he was appointed assistant 
manager of its New York office. There he had, 
as part of his duties, the supervision of its 
production department. He is well-known in 
New York insurance circles and has a large 
acquaintance among insurance men in the States 
of New York and New Jersey as well as in 
New York city. 


Hartford Accident Pays Robbery Loss in 
Record Time 

On Wednesday of last week, two robbers 
held up the cashier and his assistant of the 
Plantsville National Bank of Plantsville, Conn., 
and got away with more than $4000 in currency. 
The same afternoon, the Hartford Accident and 
Indemnity Company, Hartford, sent its in- 
vestigators and adjusters to the scene and that 
night the company paid the loss, amounting to 
$4437. The incident, featured by a settlement 
of the claim in record time, was used by the 
company as the nucleus of special newspaper 
advertising to aid agents in that territory. 


New York Indemnity Surplus Increased 

As an evidence of confidence in the present 
management of the New York Indemnity Com- 
pany, New York, the interests which control it 
have voluntarily increased its surplus by §$1,- 
000,000, which amount has already been paid 
in to the treasury of the company. 


Issues Important Ruling 
(Concluded from page 3) 


non-assessable and premiums were paid-in cash 
and that some of the policies bore the statement 
that the company was entitled to issue such poli- 
cies and the premium named therein was the 
sole premium obligation of the insured. 

Mr. Peden set June 30 as date for filing of 
objections to his ruling and arguments on any 
filed will be heard soon thereafter. 
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COMPLETES INCREASE 


Equitable Surety Adds $300,000 to 
Capital 








FIGURE IS NOW $550,000 





Surplus to Policyholders Expected to Be 
Over $800,000 by July 1 

By amendment to its charter, the Equitable 
Surety Company of New York has added $300,- 
000 to its capital, bringing that item up to the 
$550,000 forecast in this paper recently. All 
arrangements have been completed and the 
funds have been paid in. The surplus of this 
fast-growing company, as of March 31 of this 
year, was $227,845 and the officers confidently 
expect the surplus to policyholders to be well 
over $800,000 when the returns for the first 
half of this year are completed on July 1. Tak- 
ing the surplus as of March 31 and the pres- 
ent capitalization, the surplus to policyholders 
is already at $777,845. 

The amendment secured to the company’s 
charter gives it authority to transact those 
classes of casualty business provided for in 
subdivision 3 and 9 of Section 70 of the New 
York Insurance Law in addition to the fidelity 
and surety lines it now writes. Although thus 
authorized to write specified casualty business, 
and having the financial facilities to do so, the 
company will confine itself for the present to 
fidelity and surety business. 


Under the direction of President Harold R. 
Cronin and Vice-President and General Man- 
ager Harold Spieldberg, the Equitable Surety 
has made remarkable progress for so young a 
company. Beginning business on November 26, 
1924, the Equitable Surety last year wrote net 
premiums of $851,732, with earned premiums of 
$532,967. The company’s total income for 1926 
was almost $900,000 and its combined loss and 
expense ratio was only 70.4. The care of man- 
agement shown is evidenced by the fact that 
the combined loss and expense ratio which was 
at the very low figure of 83.6 in 1924, was re- 
duced to 76.2 in 1925 and to 70.4 in 1926. Surety 
losses last year were only about 10 per cent of 
premiums, indicative of good selection and un- 
derwriting methods. 


American Surety to Write Plate Glass 

Addition of plate glass insurance policies to 
the various lines of surety bonds and insurance 
policies of the American Surety Company was 
announced today by President R. R. Brown. A 
survey of the plate glass insurance field shows 
that about fourteen million dollars in premiums 
was offered by the public last year for this type 
of service, indicating the real need which exists 
for this protection. 

The American Surety plate glass insurance 
will be handled by F. J. Parry, vice-president 
in charge, and S. B. Brewster, manager of the 
department. 
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LEON IRWIN & CO., Inc., New Orleans, La. 


Representing 
Fidelity Phenix Fire United States Fire National my of 
of New York of New York Hartford 
Automobile of Hart- National Liberty of New Amsterdam 
ford New York Casualty Co. 
Standard of New State of Penn. Indemnity Company 
York as ae of New of America 


National Union of 
Pittsburgh BROKERS’ LINES SOLICITED 





GEORGE B. BUCK 
ACTUARY 


Specializin in Employee’s 
Benefit pe Pension Funds 


25 SPRUCE ST. NEW YORK 











HENRY R. CORBETT 
ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 























Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg, ATLANTA, GA, 





Inspectors and Adjusters 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY Bt 0G, BUFFALO, N. Y. 














Statisticians 

















Woodward, Fondiller and Ryan 
Consulting Actuaries 
Actuarial Service in all branches of Insurance and for ape 
Appraisale—Statistical Service and 





Funde—Examinations and 
and Associations managed under 
and R Ac- 
nies and A 
75 Fulton Street New York 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
— you of the : pressure of annual statement 


in 
a ae are “also ime to prepare cancellation 


and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
ters is desirable. 

















DONALD F. CAMPBELL 
CONSULTING ACTUARY 
160 No. LA SALLE ST. Telephone State 7298 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg.. OKLAHOMA CITY, OKLA. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 

















F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 











CHICAGO BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 
A. SIGTENHORST, F. A. I. A. ABB LANDIS 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 





CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








JAMES H. WASHBURN, F. A. I. A. 
oe tea ACTUARY 
LIFE INSURAN » Intermediate, Group, 
oo yg pecial Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bidg., Nashville, Tenn. 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











HAIGHT, DAVIS & HAIGHT, Ine. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Omaha Denver Des Moines 








E. H. BURKE & COMPANY 


INSURANCE COUNSELORS AND ACTUARIES 
205-212 Old _ Building 37 W. Van Buren Street 


Chicago litinois 
7 
insurance counsel. Annual statements prepared on short notice 
rate books compiled cr revised, a 
counting systems advised or 








THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 

{. Introduction. 


Il. The Construction of New Mortality 
Tables by the Association of 
German Life Assurance Oompa- 
nies. 


Ill. Aggregate and Select Tables. 
Their Nature and Their Value 
in Practice. 


IV. Arrangement of the Tabulated 
Functions for the Final Life 
Tables. 


V. Exposed to Risk and Deaths for 
Every Entry Age and Duration. 


Vl. The Aggregate Life Table. Ele- 
mentary and Monetary Fune- 
tions 4 Per Cent. 


VII. The Select Life Table. Elementary 
= Monetary Functions 4 Per 
nt. 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 
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NEW STOCK COMPANIES 





Two Illinois Reciprocals to Change 
Basis 





REPUBLIC CASUALTY AND SURETY IS 
ONE 





Other Organizations Being Planned by 
Motor Car-United Underwriters 

Cuicaco, ILL., June 28.—Organization of two 
stock companies to take over the business of 
reciprocal casualty exchanges has _ been 
announced. The Republic Casualty and Surety, 
of Springfield, backed by the operators of the 
Republic Casualty Underwriters of Springfield 
has been chartered and will probably begin writ- 
ing business about January 1. It plans to take 
over the business of the reciprocal. The other 
company, as yet unnamed, is planned by the of- 
ficers of the Motor Car-United Underwriters 
of Chicago, and organization is expected to be 
completed by September. 

The Republic Casualty and Surety will have 
capital of $250,000 and surplus of a like amount, 
while the other company will have capital of 
$200,000 and surplus of $300,000. Stock in 
both companies is being disposed of among the 
officers and agents and there is no organization 
expense attached to either. The Republic will 
write automobile coverage and surety bonds, 
while the other company will confine itself ex- 
clusively to automobile. 

The Republic will be headed by William M. 
Baldwin, president; Paul L. Temple, secretary, 
and W. M. Hines, treasurer. J. D. DeBuchan- 
anne, president of the Mississippi Valley Life 
of St. Louis, will be a vice-president. The Un- 
derwriters Service Company, the attorney-in- 
fact for the Motor Car-United, will be the hold- 
ing company for the other new company. Of- 
ficers of the attorney-in-fact are: Frank M. 
Rice, president; E. E. Fisher, vice-president ; 
Fred W. Rice, second vice-president, and E. R. 
Wilson, secretary. 


Head of Illinois Indemnity Resigns 

Cuicaco, Itut., June 28.—Eugene B. Mettee, 
president and general manager of the [Illinois 
Indemnity Company, since its organization over 
a year ago, has resigned his: connection with 
the company because of ill health. A successor 
probably will be elected this week. Mr. Mettee, 
prior to the organization of the Illinois Indem- 
nity, headed the American Automobile Under- 
writers, a reciprocal, the business of which was 
taken over by the Illinois Indemnity, which is 
a stock company. 


Clothiers Mutual Casualty in Liquidation 

Cuicaco, Itt., June 28.—The Clothiers Mu- 
tual Casualty Company of Chicago, which ceased 
writing business in December on order of the 
department of trade and commerce has voted 
to ask the State department to liquidate it. 

The company wrote mercantile safe and hold- 
up also. Its premiums on these lines totaled 
$3343, with losses of $49, while the premium in- 
come on the open stock risks was $27,925. 

H. U. Bailey, director of trade and com- 
merce, was appointed liquidator of the Clothiers 


Mutual Casualty Company in superior court 
this week. The petition was filed by the attor- 
ney general on request of the company directors. 
Following a disastrous experience with open 
stock burglary risks, which the company was 
formed to write after the stock companies had 
refused them, C. C. McKibben of the insurance 
department was placed in charge. 


Utah Coal Mine Fatalities 
Satt Lake City, Utan, June 21.—There 
were 13,100 deaths and injuries in Utah’s coal 
mining industry from July 1, 1917, to June 30, 
1926, according to a report just issued by the 


State Industrial Commission. Of the total 
casualities, 348 were fatal; 172 were injuries 
of a permanent nature, and 12,580 were injuries 
of a temporary nature. During the period 173 
men lost their lives in a mine explosion. An- 
other mine explosion accounts for the loss of 
several more lives. 

The compensation benefits paid totaled $1,- 
470,486.77, plus $240,100.77... Premiums paid-in 
amounted to $3,853,853.61, a loss ratio of 44.4 
per cent, according to the report. During the 
period 41,057,560 tons of coal were produced, 
with a product value of $3.00 per ton, or a 
total of $123,172,761. 








mountains, etc. 


Production Department 
Fidelity & Deposit Company 
Baltimore, Md. 


If you are not already adequately repre- 
sented in this territory I will be glad to have 
full information regarding an agency connec- 
tion made with your Company. 


DES 5 sido cB redavgudmd ecesgtengacian 
Sp. 630 








Summer 


O the householder, summer means open 
windows, rides in the cool of the evenings, 
week-end trips, vacations at the shore or in the 


jburglars, sneak!thieves, second-story men 
~, and others of the nimble and light-fingered 
gentry, summer means many opportunities for 
looting homes and apartments. 


the alert insurance agent, therefore, sum- 
mer should mean increased sales of Resi- 
dence Burglary, Theft and Larceny policies. 


FIDELITY and DEPOSIT 
COMPANY 


of Maryland 
BALTIMORE 


Fidelity and Surety Bonds and 


Burglary Insurance 
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URGES INTENSIVE SELLING 


Spencer Welton Says Bigger Produc- 
tion Anticipates Compulsory 
insurance 








CITES AUTO LIABILITY SPECIFICALLY 





President of New York Indemnity Ad- 
dresses New England Agents’ Meeting 
[By a STAFF CORRESPONDENT] 


Potanp Sprinc, MeE., June 24.—Spencer 
Welton, president of the New York Indemnity 
Company, taking the place on the program of 
E. M. Allen, vice-president of the National 
Surety, closed the sixth annual convention of 
the New England Associations of Insurance 
Agents here at the Poland Spring House yes- 
terday morning with an address touching vari- 
ous highlights of casualty and surety business 
and agency duties. Mr. Allen was prevented 
from attending by the illness of Mrs. Allen, 
the convention sending him a message of 
sympathy. 

President Welton, discussing the agent’s con- 
tact with the public, stressed the importance of 
the agitation in favor of compulsory automo- 
bile liability insurance proposals in the several 
States and urged the agents to make an inten- 
sive sales effort to push automobile liability 
insurance as a means of combating this trend. 
He pointed to the recent successful campaign 
carried out in April under the auspices of the 
Casualty Information Clearing House as an 


SOUTHERN 
SURETY CO. 


Heme Office, Des Moines, lewa 





Statement as of 
December 31, 1926 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets....... $8,257,284 
rr ee 1,500,000 
arnt incre 500,533 


Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 


Let the Southern Serve You 




















example of what can be accomplished along this 
line. By that campaign, Mr. Welton indicated, 
the public demand for compulsory automobile 
insurance had been greatly lessened in the Mid- 
dle West. If the person injured in an automo- 
bile accident finds, in the majority of cases, that 
the driver responsible for the injury is insured 
he will not, upon recovery, add his voice to the 
clamor for compulsory laws, said the speaker. 

Paying a tribute to the caliber of those 
engaged in the insurance business, President 
Welton told the gathering that he had entered 
the field from various other lines of industry 
in which he had come in contact with the pro- 
duction forces of different firms, but that no- 
where did he find the executives and salesmen 
any better, from all standpoints, than those in 
insurance. 

Dealing with the commission situation that 
developed in Massachusetts as a result of the 
compulsory automobile liability law there, Mr. 
Welton stated that he was not prepared to say 
that the 17.2 per cent paid under that statute 
was too little or too much; but he did believe 
that anticipation of the demand for compulsory 
automobile insurance by more strenuous attempts 
to sell such coverage in the regular way would 
help agents to defeat legislation of that kind 
and thus retain the 25 per cent commission paid 
on the automobile liability line where no com- 
pulsory law is in effect. 


Propose Compensation Increase in Utah 

Satt Lake City, Utan, June 27.—An in- 
crease of $126,000 for workmen’s compensation 
insurance premiums is proposed by the Na- 
tional Council on Compensation Insurance, 
representing stock companies handling this class 
of insurance in Utah. The Industrial Commis- 
sion of Utah has, so far, taken no action, but 
has asked for more information on the subject. 
The proposal is that the present base rate of 
$3.75 be increased to $6.89 per $100 of payroll, 
an increase of 83.37 per cent. 
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12 Washington Place, 


American Surety Elections 

The American Surety Company has an- 
nounced the election to its board of trustees of 
F. Coit Johnson, president of J. H. Lane & 
Co. and A. T. Brosseau, president of the Mack 
International Motor Truck Corporation. The 
company has also made public the election of 
Arthur F. Lafrentz as first vice-president, and 
Arthur A. Nelson, comptroller, Mr. Lafrentz 
having previously been second vice-president 
and comptroller. 

A 5 per cent quarterly dividend on the cap- 
ital stock of the company was declared by the 
trustees, payable June 30, to stockholders of 
record, June 26. 


Completes Record Air Voyage 
Van Lear Black, chairman of the board of the 
Fidelity and Deposit Company, Baltimore, has 
completed what is the longest paying air pas- 
senger trip on record. He was successfully 
carried by air from London, England. 





With us, the spirit of our con- 
tract weighs heavier than the 
technical terms of the policy. 
Full and aggressive co-opera- 
tion with our agents. 


Correspondence solicited. 





PITOSBURGLLRA, 
JOS. W. WARD 
President and General Manager 











EXCESS 


OF AMERICA 
JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 













COMPANY 


Newark, N. J. 
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THE HOME LIFE 
A COMPANY OF OPPORTUNITY 


“SERVICE” 


“Service” is not just a byword with the 
International Life Insurance Company. 





In a recent letter to the Agency Force Ethel- 
bert Ide Low, President of this Company, said: 


“I am ambitious that this Company 
shall not only give to its policyholders 
the ultimate in life insurance service, 
but that it shall be a good Company In other words, it is the Company’s prac- 
to work for. I want it to offer to the tice to render service and the executive of- 
men and women associated with it the ficers and employees take a great deal of 
widest scope for the exercise and de- pride in the slogan adopted— 

velopment of their abilities and the 
opportunity to go just as far as those 
abilities and their ambition will carry “A Company Willing to Pay the Price 


them.” Required to Give Service” 


On agency matters address 


JAMES A. FULTON INTERNATIONAL LIFE INSURANCE CO. 


Supt. of Agents ST. LOUIS, MO. 
HOME LIFE INSURANCE COMPANY W. K. Whitfield, President. David W. Hill, Vice-President 


256 Broadway, New York W. F. Grantges, Vice-Pres., and Gen’l Mgr. of Agents 


Rather let it be said that the service 
rendered both to its policyholders and 
representatives in the field is the outstand- 
ing feature of this great institution. 
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A NEW BOOK A NEW BOOK 


INSURANCE TRUSTS 


By C. Alison Scully 


Vice-President and Trust Officer National Bank of Commerce in New York <== CJ 


























a 

Here is a book you need. It deals clearly, comprehensively and instructively with the most significant and out- 
standing topic in the fields of trust service and life insurance. ' 

Vice-president and trust officer of the National Bank of Commerce in New York, the author is also a member of 
the Bar in that city and Philadelphia; he is an expert on trust agreements; and he not only knows his subject, but 
understands how to convey his knowledge to you so that you will remember and profit by it. 

Life insurance agents, brokers, general agents and company executives should have this book. In addition, it is 
of practical value to officers of banks and trust companies, attorneys and those business and professional men. who 
require compact, definite and reliable information on trust agreements. As a textbook, INSURANCE TRUSTS is ex- 
pecially suitable for universities, colleges, financial and banking courses and life insurance schools. Policyholders 
too will find it useful in planning the disposition of estates. 

Get this new book. It describes the making and operation of Trust established by policyholders for the handling 
of proceeds of their life insurance with bank and trust companies as Trustees. It discusses and explains funded and 
unfunded trusts, advantages of insurance trusts, mutual interests of insurance company and trustee, legal aspect of 
insurance trusts, duties of life underwriters and all phases of the question. Specimen trust forms are included, both 
revocable and irrevocable. Your copy of Insurance Trusts, (the price is ny $3), should be ordered now from 
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Lire INSURANCE COMPANY 


er BOSTON, MpSSacnuSeTtTs 








64 Years in Business. Chartered in Massachusetts 1862 


BUSINESS FOR 1926 


Insurance in Force Increased ........... $279,621,239 
IE IN 56.69 5.65.00 3 b0wep'6 0 010-8 00 $9,141,684 
New Insurance Paid Por ............... 497,000,902 


Resume of Annual Statement 


Rr, I BE, OD oiic oe ocs tevevedccece es $467,959,757 
IE Se tek aaieln Oa sak vir Sis See vie Ske hw ae beau 375,405,938 
The Chief Items of this Liability were: Legal Reserves, 
$348,383,549; Special Reserves amounting to $14,- 
814,216 set up by the Company for Dividends due 
or payable in 1927. All other obligations $12,208,128. 


SUPE on cscsccccscccvccecreccccccecccceccceces $32,208,128 











INSURANCE IN FORCE OVER $2,500,000,000 ON 3,900,000 LIVES 


All forms of Life, Endowment and Term Insurance; 
Group, Wholesale, Salary Deduction, Annuities, Total 
Disability and Double Indemnity. 


FOR INFORMATION ADDRESS INQUIRY BUREAU 
197 Clarendon St., Boston, Mass. 





















OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 

















JUST PUBLISHED 
1927 Edition Now Ready 


NEW YORK INSURANCE LAW 


Annotated 


By Wii11AM Epwarp BALDWIN 
Editor, New York Banking Law, Baldwin’s Statute Service, Etc. 





This new edition of the New York Insurance Law con- 
tains all amendments including those of 1927, with 
annotations from Decisions of the Courts to March, 
1927, Rulings of the Attorney-General and the Superin- 
tendent of Insurance, and an Appendix containing 


Miscellaneous Laws Felating to Insurance 
and 

A Summary of the Requirements Relating 

to Fees and Taxes Payable by Insurance 

Companies of New York and Other States 


Every one requiring knowledge of the New York Insurance Law 
should possess this new and complete book 


Over 600 pages, flexible fabrikoid binding, gilt stamped 
Price $7.50 
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CHICAGO NEW YORK 
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TABLES FOR SUBSTANDARD RISKS 


Based on 
AMERICAN EXPERIENCE TABLE OF MORTALITY 
With Interest at 34% 


125% qu—150% qu—175% qu—200% qu—225% qxu—250% qx 
ILLINOIS STANDARD, MODIFIED PRELIMINARY TERM METHOD 


NET PREMIUMS AND TERMINAL RESERVES for 


One Year Term 
Ordinary Life 
20 Pay Life 

15 Pay Life 


10 Pay Life 

20 Year Endowment 
15 Year Endowment 
10 Year Endowment 


Single Premiums, Temporary Insurance—Single Premiums, Endowment Insurance 
Forborne Immediate Annuities—Pure Endowment Terminal Reserves 
Compiled by 
COPELAND and COTHRAN 


Consulting Actuaries 


These tables are for the purpose of determining the appropriate premiums and policy values on risks 
such as are usually classified as “sub-standard” due to certain physical impairments or occupational hazards. 


PRICE, $100. 


THE SPECTATOR COMPANY 


Sole Selling Agents 


CHICAGO 


NEW YORK 
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Writing Casualty Insurance 
Fidelity and Surety Bonds 





Home Office: DAVENPORT, IOWA 














Field Annuals 


Insurance Directories 





for 
*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 






















GET THIS BOOK! 








NOW READY 
THE SUCCESSFUL AGENT 


By William Alexander 


OW THOROUGHLY REVISED, this volume 

is a practical demonstration of valuable selling 
methods that will put money in the pockets of 
general agents, agents, brokers and life insurance 
beginners. Mr. Alexander is the author of the 
famous Alexander Educational Course in Life Ins- 
urance and is one of the foremost trained writers 
on the theory and practice of the subject. 


THE SUCCESSFUL AGENT, published by The Spec- 
tator Company, describes the opportunities of life 
insurance as a career; defines the application of life 
insurance canvassing; and shows the reader how to 
handle prospects so that sales will be properly made 
and closed. 


It may be purchased by those who wish to have 
in a single volume, a complete and comprehensive 
treatise on salesmanship and a clear explanation 
of the foundation principles on which all sound life 
insurance rests. 


If you want to know your business, be a success- 
ful life insurance salesman and have the background 
for applied sales effort which will make you a pro- 
fessional producer and bring you a constantly-in- 
creasing income. 


ORDER YOUR COPY NOW. 


Price, $2.50 


THE SPECTATOR COMPANY 


Insurance Exchange 135 William Street 
CHICAGO NEW YORK 





GET THIS BOOK! 
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"for INDIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 














Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
Delaware 

President ‘ ° ° ° . . ° ° HENRY P. BLAIR 
Vice President . . . . . . +. .. JOSEPH SAND: 
2nd Vice President (Agency Supervisor) . - WILLIAM A. B 
Secretary Se ee ee it ae i ee : ALLEN C. CLARE 
Actuary . © © © «© «© « « .« GQELBERT A. CLARE 
Main Office, 816 14th Street, N. W. WASHINGTON, D. C, 











1927 


Che Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 
for liberal dealing. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 











Over thirty years’ service to 
agents and policyholders reflect a 
picture of mutual satisfaction. 


CONTINENTAL CASUALTY CO. 


H. G. B. ALEXANDER, President 
CHICAGO 


Casualty Insurance Surety Bonds 





we want MEN in 
—men who are self- OHIO 
confident— INDIANA 
—men who are morally “ KENTUCKY 
dependable— MICHIGAN 
WEST VIRGINIA 
PENNSYLVANIA 
TEXAS 


OKLAHOMA 


—men who are open to Partnership- CALIFORNIA 
basis Agercies— ILLINOIS 


—men who are finan- ¥o 
cially responsible— 


—men who are anxious 
to accomplish results— 





Lies ARALTH ACCIDENT 








THE OHIO STATE LIFE INSURANCE COMPANY Tell it all in the first 
Columbus, Ohio letter — Time is 


Stenderd -—«Bub-Standerd —-Super-Standerd ey 











NOW READY 


INSURABILITY 


PROGNOSIS AND SELECTION 
LIFE—HEALTH—ACCIDENT 


A notable work, written by 
H. W. DINGMAN, M. D. 


Vice-President, Continental Assurance Company; Medical 
Director Conti: Assurance and Casualty Com- 
pantes; member Life Insurance Medical Directors As- 
sociation; member Chicago Medical Soxety and 
Illinots State Medical Society; Fellow American 
Medical Association, etc. 








HUMAN LIFE APPRAISED 


Valuable new book discusses 
CONCISELY AND COMPLETELY 


the various factors concerned in 


1—Determining health, present and 
future. 
2—Estimating probable length of life. 


3—Assessing human life values. 


It materially assists in the 


SELECTION OF RISKS FOR INSUR- 
ANCE and APPRAISAL OF CLAIMS 
FOR INDEMNITY 


Every medical director, examiner, under- 
writer or student of insurance, in home 
office or field, will be intensely interested 
in this first book to cover comprehensively 
and exhaustively the principles and prac- 
tices of every day underwriting in 


LIFE, HEALTH and ACCIDENT 
INSURANCE 
PRICE, $15. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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THE 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7%¢,Company of the ~— BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 


ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
All desirable forms.of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 


Massachusetts. 

















Address Home Office For Agency Connection 


t= HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 


NORFOLK, VA. 


P. D. BAIN 
Chairman of the Board 


HENRY G. BARBEE 


Presiden 











GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 


Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 











KEYSTONE INDEMNITY EXCHANGE 
PARTICIPATING AUTOMOBILE INSURANCE 


110 SOUTH 16th STREET, PHILADELPHIA, PA. 


Territories open in 


FLORIDA andNORTHCAROLINA 
LOCAL AGENTS WANTED 


& FIRE, ‘THEFT,SCOLLISION, PROPERTY DAMAGE, PUBLIC LIABILITY ag 24 








FIVE NEw POLICIES 


$5000 Preferred Risk 
Modified Ordinary Life 
Endowment at Age 65 
Decreasing Annual Cost 
Term Covering 5, 10, 15, 20 
25 and 30 Year Periods 
LIBERAL COMMISSIONS TO FULL TIME AGENTS 


Guarantee Fund Life Association 
Omaha, Nebr. 


ORGANIZED 1901 





Largest Organization of its Kind in America 
































/GRAND RAPIDS 


FOR FOLDER | 
SHOWING ELABORATE DISPLAY 

















Wilmer L. Moore, President 


“To those who have the experience and ability to become 

successful underwriters we offer attractive general agents 

commen in the states of Alabama, Kentucky, Louisiana and 
exas.”’ 


The Southern States Life Insurance Company 
ATLANTA, GEORGIA 
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Dollars for O 


— for Life Insurance Companie 


AS REAT life insurance company reports a total 
profit on an expenditure of money for health 
and welfare work over a period of seventeen years. 
For every dollar expended $2.00 in profits returned. 


Again it reports profits for paying for health exam- 
inations of policyholders. On one group alone, 
whose examination costs were $40,000 plus $9,000 
for overhead expenses, it saved $126,000 in death 
claims—a net profit of $77,000. 

As the savings made—or profits gained —by this 
Company were in direct ratio to the number of 
policyholders examined and the amount of insurance 
on their lives— 

It follows that the more examinations which are 
arranged for big policyholders, the greater will be 
the savings or profits for the Company. 

The health examinations referred to above were 
made in connection with the health services of the 
Life Extension Institute. 


Harold A. Ley . . . . President 
Life Extension Institute, Inc. 


25 West Forty-third Street New York City, N. Y. 









































